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Swift Sales Pace Set | 
By Ford and Chevrolet | 
Forecasts 1930 Records 


If Domestic Registrations Hold Up in Last Half. 
Of This Year as Expected, New High | 
Marks Will Be Made | 


EW YORK, June 3.—On the basis of their achievements | 

_ thus far in 1930, both the Ford and Chevrolet com- 
panies are headed for new production and retail sales records. 
If, as is expected, sales in the last half of 1930 make a better 
showing as compared with a year ago than in the first half, 
Ford production this year will top 2,000,000 and Chevrolet | 
will reach 1,350,000. 
Domestic registrations of the 
Chevrolet and Ford cars in the first 
quarter of this year exceeded the 
corresponding period of last year, 
os — Y mayingd veosired poe | bw 
il indicate that both show e- | : 

- in April under @ year ago. | Detroit, June 3.—Shipments of 
th thirty-eight states and the | the Hupp Motor Car Corporation 

oe Cae haere trem for in May amounted to 3,348, as com- 
in for pared with 3,248 in ort and with 
















| HUPP SHIPMENTS IN MAY | 
SHOW GAIN OVER APRIL 





~~ 3928 sas Corapares with 

.. the corresponding period last year. 
Chevrolet registrations amount to | 
232,833, as against 242,344 a year 
ago, the April decline having been 
sufticient to wipe out the increase 
for the first quarter. 












REO SHIPS 1,759 CARS 
AND TRUCKS DURING MAY 


Following are the month by Detroit, June 3.—Reo Motor Car | 
month registrations for the two’ Company shipped 1,759 cars and! 
cars, as compared with last year:— 


trucks in May, against 2,647 in April 








FORD and 4,453 in May, 1929. 
1930 1929 
anu: an ad 257 902 . 

pomesy ase 13292 ~ GOODYEAR COTTON TO OPEN 
March ...... 122,957 112.368 | CANADIAN PLANT EXTENSION 
April (partial) 110,540 114,630 Montreal, June 3.—A special train 
Totals 392.670 380.925 will be provided by Goodyear Tire 
CHEVROLET : and Rubber Company of Canada on 
January __. 42.689 31.237 June 5 to convey a party from Mon- 
February . 53,753 52,608 treal to St. Hyacinthe, Quebec, to 
March .... 73,585 82,953 celebrate the formal opening of the 
April (partial) 62,806 75,546 large extension recently completed 
at the plant of Goodyear Cotton 
Totels ...... 232,833 242,344 Company, a subsidiary. The party 


will comprise representative mem- 
bers of the cotton and rubber trades 
in Canada. 


The cars registered by Ford in| 


_ (Continued on Page 7) 


Illinois New Car Sales 
Continue Uptrend in May 


| 1929, a decline of 20 per cent. In 
May, 1929, the sales were 3.1 per 
returns in from Hlinois for May, it | cent. below the preceding month. 
is indicated that the peak of new |The April, 1930, registrations were 
car retail deliveries was not passed | 26 per cent. under the correspond- 
in April, as was the case in 1929. | ing month of last year, the May de- 
The May sales in that state | Cline being six points less. 

showed a slight increase over the | For the first five months of the 


a |year the _ Illinois registrations 
pene wa 7 yA. amounted to 92,634, as compared 


- : - |with 112,373 in the corresponding 
April, 1929, deliveries. wi d of 19 
This information from that im- | Perio ~ a. © tolling off of 17 


per cent. This compares with a 
portant state constitutes one of the drop of 18 per cent. for the entire 
best pieces of recent news and 


ceuntry in the first quarter and 
would tend to bear out the earlier slightly more than 20 per cent. for 
forecasts that the sales peak for the 


the first four months. 
whole country this year would come; Following are the Illinois regis- 
either in May or June. As a result) trations of new cars, month by 
of the continued cool weather in| month, for 1930, as compared with 


NEW YORK, June 3.—With the 
complete new car registration 











most parts of the country through | 1929 

May, it is still possible that the; January ......... 12,555 14,813 

peak will not be reached until ad February ........ 13,678 13,707 

current month. he 939 25,252 
Another encouraging factor in tne | OS RE 22,416 29,765 

Illinois registrations for May was | epee ares 23,046 28,836 

the smaller decline from last year | 

than was evident in April. Tete. oo osa00% 92,634 112,373 


The total registrations last month| [Illinois started the year with only 
amounted to 23,046, as compared | slight declines from a year ago in 
with 22,416 in April, a gain of 2. 


pec cent., and with 28,836 in May, (Continued on on Page 4) 
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OIL MEN TO VISIT 
STANDARDS BUREAU 


ON FRIDAY, JUNE 6 


Washington, June 3.—Twenty- 
three member companies of the 
National Petroleum Association 
already have advised the Wash- 
ington office of the association 
that they will be represented at 
the annual! visit to the Bureau of 
Standards, Friday. 

Visitors will be taken through the 
various laboratowies in the bureau 
and will be given opportunity to} 
study the research work which is 


of improving and_ standardizing 
fuels and lubricants and production | 
methods. 


dards on motor fuels will be dis- 
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CAR SALES ‘SWING UPWARD IN MAY 


-® 
} 
| 


PEAK LATER - 


THIS YEAR THAN IN 1929 


in Detroit, 


Dealers 
Generally Report 


Philadelphia and Chicago 


Business of Last 


Month Was Ahead of April 


» 


| EW YORK, June 








legraphic survey made yester- 


| day and today by Automotive Daily News revealed that 
being carried on there in interest | in some cities retail sales of automobiles in May were higher 
i than in April, while in others they held just about even. The 
‘conclusion drawn from the survey, however, is that the peak 
The work of the Bureau of Stan-| jn new car sales was not reached in April, as was the case 


cussed by H. K. Cummings, chief of | 


| the automotive power plants sec- | 


tion. D. Brooks will explain | 
methods of measuring anti-knock 
values of fuels. “Gasoline Specifi- | 


cations” 
by O. C. Bridgeman. 

M. D. Hersey. chief of the fric- 
tion and lubrication section, will ex- | 


lain the work of the. bureau in| 
| ommmeakion with lubricants, R. C. |president, is now the largest Ford 


-|dealer in New York, both as. re-| 






poo dl will present of pa on * 


atk OF 
will Ber dasesed: by C. W. 


ples 
“The Mechanism of the. Pour Point 


of Oils” will be the title of a paper 
by R. Buckley. 

Visiting technologists are invited 
to attend 


which will be given at the bureau', 


on Saturday. 


EMERSON-BRANTINGHAM 


BODY SHIPMENTS GAIN, 


Batavia, Ill., June 3.—Shipments 


‘from the commercial body depart- | 


ment of the Emerson-Branting- 
ham plant here last month were | 
the largest since the local factory 
began production of truck bodies, 


O. L. Vandever, superintendent, an- 


nounced. 


Production schedules’ indicate 


continued output on that basis and | 


in addition to its auto bodies the 
plant is completing an order for 
250 wagons to be sent to Memphis. 
W. S. Hyslop was recently ap- | 
pointed head of the engineering de- 
partment. 
AUBURN ASSIGNS MUNRO 
TO EUROPEAN DUTY 
Auburn, Ind., June 3.—Russell 
Munro, who has been special ree 
sentative for Auburn eastern 
ada, has been assigned to the Eu- | 
ropean market and has sailed for, 
Cherbourg, France, R. S. Wiley, Au- | 
burn export manager, announces. 
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cessories Page 6 
Cumulative passenger car regis- 
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eter 


will be the title of a paper | 


demonstrations of tests | 


Can- | 


PICARD MOTOR LEADS 
NEW YORK FORD GROUP, 


New York, June 3.—The Picard | 
;Motor Sales Company, 515 West | 
49th St., according to Leo Picard, | 


”\gards unit and dollar —— Mr. 
Picard today informed repre) b 
sentative of. Automotive Daily ews 
that his organization has enjoyed 
its record sale season since Janu- 
ary 1. 

An 
| nection 
of 

with no 


is that more than 70 per 
sales are 


the company’s 
involved. 


trade in 


cent. 
| clean, 


‘STERLING MOTOR EXPORT 
AND DOMESTIC SALES UP 


Milwaukee, Wis.. June 3.—Sterling 
| Motor Truck Company reports in- 
| creased activity in export sales dur- 
| ing the last week, receiving an or- 
der for twenty-four trucks for ship- 
| ment to Spain, making a total of 124 
trucks sold in that country in the 
; last few months. An order was also 
| received for six trucks for the state 
|of Bajo, Mexico. Domestic sales 
|are reported to be showing greater 
| activity, according to officers of the 
|company, especially in the East. 
|'Total sales of the company, it was 
| stated, are ahead of the correspond- 
| ing period last year and a good 


volume is predicted during the sum- 


| mer season. 


interesting fact in this con- | 


in 1929. 

Dealers in the Detroit area re- 
| ported larger sales in May than in 
April, as did the Philadelphia deale 
ers. Cleveland sales were lower, 
| however, and in the Chicago terri« 
|tory they were about even. Final 
rommtrata figures for Illinois in 

May have been announced, however, 
showing a slight increase last a 
over April. Thus it would a 
that May sales ae gen 
higher than those Apel, 
oe is a Spee possibility ot: Mae 

usiness 


and abiian the he peak for for 1950. 


ETROIT, June ” 3.—Automobile 
dealers in Detroit showed 
greater volume of sales during the 
month of May than they did in 
April. A survey of the dealers to- 
day showed them to be greatly 
encouraged over what ac- 
complished during the last thirty. 
days and every one of them indi- 
cated that the outlook for June 
was much better. 

The dealers in the motor city ha 
large lists of prospects for June an 
they are out working on them in 
full force and intend to go after 
business stronger than ever befo: 
During the middle of May there 4 
a sudden slump in retail sales, bu 
this continued for only a few days, 
and then the upward movement be-~ 
gan. This holds true of both dealers 
in Michigan-made automobiles and 
also those selling cars made outside 
the state. 

Surveys of used car stocks show 
they are not abnormal; in fact, @ 
great many dealers have remarkably 


(Continued on Page 10) 
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N ew G. M. Preferred Shares 


\N. Y. AUTOMOBILE CLUB 
ENDS SAFETY CAMPAIGN. 


New York, June 3.—Twenty per 
'cent. of all cars on our highways 
|have defective brakes and 81 per 
|cent. of all automobiles have head- 
lights that are either too brilliant, 
|}out of fecus or have some other 
| serious defect, if the results of the 
safety campaign just completed in 
Nassau county by. the New York 
Automobile Club are to be used as a 
criterion for the country as a whole. 

Only 24 per cent. of the several | 
thousands of cars tested during the 
month’s campaign were classed as 
perfect, a classification requiring a 
car proceeding at 20 miles per hour 
to stop within twenty feet; 
cent. were classed as poor or de- 
fective and could not bring the car 
to a dead stop in less than thirty- 
five feet, arid 56 per cent. were| 
classed as fair. Only 19 per cent. 
of all headlights tested passed the 
test successfully. 





20 per | 


On $5 Dividend Basis 


New York, June 3.—Directors of 
the General Motors Corporation 
yesterday declared an initial quar- 
terly dividend of $1.25 a share on 
the new $5 no par preferred stock, 
payable August 1 to stock of ree- 
ord July 7. 

The present outstanding preferred 
|stock and debentures may be ex~ 
changed for the new stock, recently 
voted by stockholders, between June 
7 and July 21. 

Shares not exchanged ior to 
July 26 are called for redemption 
/on August 1 at the following prices: 
$125 for the 7 per cent. preferred, 


(Continued on Page 2) 


| M’ comme HEADS 
Y. PACKARD SALES 
New i June 3.—J. M. McCor- 
mick has been appointed sales man- 
ager of the Packard Motor Car Com~ 
pany of New York, metropolitan dis- 
tributor, replacin ng F. P. Sulliva 
| resigned. Mr. Sullivan has not ye 
‘announced his plans for the future, 
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| COMNBRANCH IN LITTLE ROCK NEW GENERAL MOTORS | 
Little Rock, Ark., June 3.—Formal | 
PREFERRED SHARES ON 


| oes of a full operating branch 
of Commercial Credit Company was 











held Monday morning, June 2, in 
the new Donaghey Building here. 
| The branch is in charge of W. L. | 
Brand, Jr., who has been associated | 
with the company for a number of | 
years. 


OAKLAND APPOINTS TAYLOR 
ZONE MANAGER AT OMAHA 
Omaha, Neb., June 3.—D. O. Tay- 
lor has been appointed Omaha zone 
manager for the Oakland Motor 
Car Company. He comes from Min- 
neapolis, where he was connected 
with the Oakland-Pontiac zone of- 
fice for several years. 





| DUNLOP TIRE ELECTS TWO 
| NOTABLES TO DIRECTORATE 
gy Montreal, June 3.—Sir Eric Ged- | 
én. F.C. G. OC. Ba m GC. B., GO. Bu Bs 
| LL. D., has been elected to the chair- 


T r 
AUTOMO PIVE | manship of the board of the Dunlop 
-_ P | Tire and Rubber Goods Company, 
AIRCRAFT PRODUCTS ee Ltd, and Sir John George Beharreil, 


THE G & O MANUFACTURING CO, _D. S. O., to the directorate. 
New Haven, Connecticut o 


— . 





TRUCK OWNERS HOLD 
ANNUAL RECEPTION 
Jersey City, N. J.. June 3.—The |! 





NEW STEWART DISTRIBUTOR 


$5 DIVIDEND BASIS 


(Continued from Page 1) 
$120 for the 7 per cent. debentures. 


| $115 for the 6 per cent. debentures 


and $110 for the 6 per cent. pre- 
ferred. 


A. B. Purvis, president of Cana- | 


dian Industries, Ltd., was yesterday 
elected to the G. M. board of direc- 
tors. 
McMaster, who was chairman of the 
board of Canadian Industries, Ltd. 


OTHER FINANCIAL NEWS 


= CLARK EQUIPMENT 


The consolidated balance sheet of 
Clark Equipment Company and sub- 
Sidiaries as of March 31, 1930, shows 
current assets of $5,424,455 and cur- 
rent liabilities of $757,595, compar- 
ing with $5,304,430 and $569,100, re- 
spectively, on December 31, 1929. 
Profit and loss surplus amounted to 
$1,759,547, against $1,688,740. 


He succeeds the late William | 


New Jersey Truck Owners Associa- | : 
tion held its annual reception Sat- | WINTON ENGINE 
ey at , | Winton Engine Company stock- 
war yrant was general chair- . } fe 
man. There was a vaudeville en- page voned to accept the reseed 
Soptatmunentt. | 0 General Motors Corporation 
lesen -______________| whereby the latter takes over Win- 
| ton Engine through an exchange of 
| Stock. Basis of exchange is one and 
| one-third shares of General Motors 
;common for one share of Winton 
common. 


Newark, N. J., June 3.—Stewart 
Sales and Service Company, 175 
Bergen St., has been formed to dis- 
tribute Stewart trucks in Negark 
and vicinity. 








HOUDAILLE-HERSHEY 

3 | Net earnings of the Houdaille- 
| Hershey Corporation for the month 
|of April exceeded earnings during 
| the entire first quarter of the cur- 
|rent year, according to Claire L. 
| Barnes, president. In the three 
{months ended March 31, last, cor- 
| poration reported net profit after 
|all charges of $80,365, compared 
with $552,874 in the like period of 


| 1929 


of the Studebaker dealers 
in the United States have 
been Studebaker dealers 
for five years... Or more. 
Numbered among them 
are many who first dis- 
played the Studebaker 


emblem over 20 years ago. 


'as follows: 


Studebaker dealers “stick” to Stude- 
baker because the product is sound, 
salable and the treatment they receive 
from the factory is profitable and fair. 
The unique cooperation Studebaker 
extends to its dealers led one prom- 
inent trade paper editor to refer to 
Studebaker as --- 


AMERICA’S 


FRIENDLIEST 


| Attractive front. 
lum and working classes. 
| sories store. 


FACTORY 


OF AMERICA 


| 
| MANUFACTURERS’ 


THE STUDEBAKER CORPORATION 
South Bend, Indiana 





| Stroudsburg, treasurer; 


Penn. Motor F shecelien 
Opposes Gas Tax Raise; 


Elects Gable President 


Allentown, Pa., June 3.— The 


twenty-fourth annual convention of 


the Pennsylvania Motor Federation, 
held here this week, closed with the 
election of officers and the selection 
of Williamsport as the convention 
city next year. 

There were two outstanding de- 
velopments in the convention pro- 
gram which affect motorists 
throughout the entire state. One of 
these was the opposition against the 
state’s adding one cent to the gaso- 
line tax this year. The tax is al- 
ready in force, and was bitterly at- 
tacked by S. Edward Gable of Lan- 
caster, president of the P. M. F. The 
Federation went on record as de- 
nouncing it. 

The other was the urge to con- 
duct a statewide safety campaign in 
conjunction with Pennsylvania's in- 
spection of automobiles, which oc- 
curs during October. Bringing the 
two together would cause many mo- 
torists to avoid trouble during in- 
spection. 

The officers chosen this year were 
S. Edward Gable, Lan- 
caster, president; Thomas W. Rud- 
derow, Harrisburg, general man- 
ager; Clinton B. Eilenberger, 
Richard B. 
Maxwell, Harrisburg, secretary; E. D. 
McNelly, Harrisburg, field secretary. 
Vice-presidents chosen were F. C. 
Richardson, Erie; John A. Rupp, 
Allentown: Charles Seitzinger, Read- 
ing; Will S. Fox, Pine Grove; J. H. 
Dunn, Uniontown; W. A. Leech, 
Chambersburg, and W. A. Kemmer- 
er, Scranton. 


Classified 
Advertising 


Classified Rates 5c Per Word 


EXCEPTIONAL OPPORTUNITY 

















Centrally located store for rent in Worces- | 
t 


Newly remodeled throughout 
Location caters to medi- 
Ideal for acces- 


er, Mass 


Low rent. For further par- 
tioulars write Grodberg & Hirsch, 422 Main 


— Worcester, Mass. 


representative with a 
background of successful sales manage- 


}ment and manufacturing experience de- 


sires additional account for Michigan and 
Northern Ohio, not conflicting with grey 
iron or die castings. Integrity, industry, 
and ability will stand thorough investige- 
tion. BOX NO. 810, Automotive Daily 
News, 427 Fisher Building, Detroit, Mich. 


SPARKS from DETROIT 





Industrialized Farmers 
+ © * 
Roy Peed Racer 
* * * 


for Von | 


Coffee and 


|Fred Kingsbury—Detroit Editor 


] 
N the latest report on the agricultural situation, issued 
every two months by the Corn Belt Farm Dailies, it is 

stated that: “There is sharper competition in farming than 
'ever before. The low-cost producer will stay in business. The 
| high-cost producer will be forced out. Man-labor is the most 
‘costly item in production. Some farmers have reduced man- 
hours in the field as much as 50 per cent. through the use 
‘of larger power units and better equipment.” 
This surely sounds like the report of some large indus- 
‘trial plant, and clearly shows the trend towards the greater 
‘use of machinery on the farms. 
These papers also publish reports received from the 
‘government census of manufacturers which show that the 
‘total output of tractors in 1929 amounted to 221,200, valued 
‘at $193,324,000; combines (harvester-thresher), 35,800, 
‘valued at $45,263,000, and threshers, 14,500, valued at $140,- 
204,000. These figures show a 29 per cent. gain in numbers 
over 1928. 
| There are no figures available showing the number of 
truck units in the hands of farmers, but the amount would 
run into a huge figure. Practically every farmer also has 
‘one or more automobiles, so this is surely fast becoming the 


| machine age as far as farming is concerned. 
7 * * 


Few people know that L. G. (Roy) Peed, general 
sales manager of the De Soto Motor Corporation, was 
once a “speed merchant.” We saw a picture of him the 

| other day seated at the wheel of an old right-hand-drivé. 
| Maxwell and, upon close inquiry, discovered he was at. 
|. one time a member of the old-time Maxwell racing team. 
| He was equipped with the old racing cap, goggles ’n’ 
| everything. He doesn’t race ’em any more. He sells "em. 
* * * 

IGURES have just been brought to light by H. O. 

Rounds, director of the safety and traffic division of 
‘the Detroit Automobile Club, which show that Detroit people 
not only believe in the products which made the Motor City 
famous, but go out, buy these products and use them. 

These figures were brought out in a survey on traffic 
fatalities in the state of Michigan, made by Mr. Rounds. It 
was shown that registrations in the city of Detroit last year 
totaled 478,578 and in the county as a whole 517,711. 

: * * 
ARRY D. KLINE, advertising manager of Continental 

Motors, has a dog of which his family is very fond. 

‘It is not a Pooch, either, but a highly valuable canine. Von, 
as he is called, insists on going into the dining room with 
the family at meal times. The other morning Mr. Kline 
offered him a couple of doughnuts, which Von took, then 
walked around the table to Mrs. Kline and started a series 
of sharp barks, meantime pawing at her dress. In a spirit 
of fun, Mrs. Kline poured out some coffee and placed it in 
front of the dog, after which Von yelped his thanks and 
started in drinking the coffee and eating the doughnuts. 
Now, according to Mr. Kline, Von must have his coffee and 
doughnuts every morning or the day starts off all wrong. 
+ . oo 

Harvey J. Campbell, secretary of the Detroit Board 
of Commerce, was the recipient of a going-away gift at 
the recent meeting of the Old Timers of the Adcraft 
Club, although Mr. Campbell insists he is not going away. 
It seems that he has seen so many of the old boys being 
given going-away presents that he decided to have a going- 
away party himself at the expense of the Old Timers. So 
he was presented with a battered old beaver hat by Verne 
Tucker. The Old Timers had tumbled to his plan and 
acted accordingly. Other Old Timers who at some time 
or other had forsaken Detroit only to return, and who 

| made orations at the-session were: E. St. Elmo Lewis, 
| George Slocum, George Cushing, Walter Towers, John 
Weed, Henry Ewald, Hal Trump and Richard Fowler. 
+ * + 
RYAN WARMAN has forsaken the automobile business 
and entered the glass manufacturing industry. Mr. 
Warman, a graduate of the University of Michigan, is 
/another man who was identified with Dodge Brothers for 
several years and recently he had been advertising manager 
for Durant Motors. Just the other day he was made adver- 
tising manager of the Libbey-Owens Glass Company of 
Toledo, O., and will hereafter make his home in that city. 
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Editor’s 
Column 


‘ 
PROBLEMS of the jobber sales- | 





man in keeping his catalog 
down to a size which makes it pos- 
‘sible for him to use it efficiently 
continue to be emphasized. 
The pleas for assistance usually | 
request that manufacturers use a/| 
lighter weight paper and that they | 
Stick to standard page sizes. If this | 
is:done there is less difficulty all! 
around. The following resolution 
was adopted by the Southwestern 
Automotive Jobbers’ Association: 
_, Resolved, That it is the judg- 
ment of this group that a definite 
movement be made through the 
Motor and Equipment Association to 
assist wholesalers to reduce the size 


of their salesmen’s catalog insert 
pages. 
“This to be accomplished by a 


standardization in the use of India 
Paper such as is now used by cer- 
tain manufacturers. Further, that 
a copy of this resolution be sent to 
the Texas Automotive Jobbers’ As- 
sociation, the Southern Automotive 
Jobbers’ Association, and through 
Mr. B. W. Ruark to the Motor and 
Equipment Association to the end 
that all manufacturing members of 
the association shall adopt this as 
a standard and thus give some relief 
to our increasing catalog problem.” 

The National Automotive Parts 
Association says: 

“We are issuing a. bulletin to our | 
manufacturers urging them to adopt 
a standard, medium-weight paper 
stock in printing future catalog 
sheets, especially those intended for 
binder insertion: 

“There is a tendency on the part 
of many manufacturers to issue 
more and more pretentious sheets, 
printed in several] colors, on thick 
enameled paper and, frequently, on 
stock so heavy that it resembles a 
lightweight cardboard. As a result 


we find our seven-inch binders | 


taxed to the limit to contain all the 


important sheets which should be | 


BUSINESS DRAWN BY SHOP 
AIDS JOBBER’S PARTS SALE 


Mechanical Service Department of Former Old Line 


Jobber Got Off to Slow Start, but ~ 
Picked Up Rapidly 


ANY jobbers who have installed machine shops to keep 
their business at the same level, or to increase profits 
due to the loss of accessories sales, have looked upon those 


But now comes H. C. Holden, 
sales manager of the Berner- | 
Pease Company, Miami, Fla., of | 


the old line jobber school, with an 
account of how the business drawn 
by the machine shop increased the 
sale of parts, 

“We, like a great many of the so- 
called old line of jobbers, were slow 
to go into the parts busine 


7 


| ton 
| wheels, reamer, tools, etc. 


oss,” says | department, 
lized the | completed. 


|shops from the point of that department alone. 


> 


boring bar, two cylinder hones, pis- 
jigs, vises, gas heater for fly- 


“Our machine shop was the out- 


| growth of our parts department, and 


since instalfing our shop we have 


which has just been 











We now have approxi- | 


Mr. a: ea 
. See. oe oe 5S aaed out | Mately 100 feet of counter space, | 


necessity, we nevertheless 
of it much longer than 
have, as we know now. 
we had taken such initial steps as! 
to put in a line of pistons, piston 
nins, gears, etc., we hadn’t become 
enthused to the point where we 
were ready to ‘get in the parts 
business’ until we finally saw the 
dire. need of reshaping our business 
to meet the changing trend of the 
times. Then we started to add one 
parts line after another until we 
had a fairly representative stock, 
and were doing quite a satisfactory 
volume. The parts department has 
more than taken care of the de- 
crease in our volume due to the loss 
of sales on major accessory lines. 
“We had had our parts depart- 
ment in full operation about two 
years, which gave us the necessary 
time to thoroughly analyze its past 
performances, as to turnover, most 


| bilities for the future, when we 
found that some lines, such as pis- 


profitable items, and sates possi- | 


| 


ranged for counter salesmen to se- 
cure the part called for and wait on 
the dealer with the least number of 
steps.” 
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we should! Which surrounds the department on | 
Pa ay after | three'sides. Everything has been ar- | 


, Turner was 
| had to double the size of our parts | oS eee 
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Newark, N. J., June 3.—William 
Oo Jennings has been appointed 
Chicago district manager of Pyrene 
Manufacturing Company of this 
city. He was previously Eastern 
sales manager of U. S. Chain Forg- 
ing Company. 











> 


Mansfield, O., June 3.—Fox-Tire| 


Man, is installing a complete 
machine shop and adding many new 
parts lines. 


San Angelo, Tex., June 3—Geo. | 


W. Parks was recently appointed 
sales manager of the West Texas 
store of the Schoellkopf Company. 
He succeeds Julian F. Bailey, 


Waco, Tex., June 3——Ben Turner 
has recently rejoined the sales force 
of Ward-Dossett-Floyd Company. 
one of this 
company’s leading salesmen. 


Walden, Mass., June 3.—R. .C. 
Abbott, a thoroughly experienced 


replacement parts man, has joined | 


the Service Parts Company, 
here as a counter salesman. 


Inc., 


y|/moved into larger quarters. Jim 


| Altman says the move was made 
| necessary by a tremendous increase 
| in business. 


|. Sparta, Mich., June 3.—Sparta 
| Motor Sales Company, under the 
| management of A. Bjork, has shown 
;a wonderful increase in business 
}Since opening day two years ago. 
| Three mechanics are employed. 


Scranton, Pa., June 3.—W. Wag- 
|ner will represent the K & K Auto 
Parts Company in the Hazleton ter- 
| ritomy, and Jack Wilcomb has been 


added to the mechanical service 
| department force. 
Wabash, Ind, June 3—G. OC, 


Baber Motor Company is now oper- 
ating a new Van Norman piston 
grinder. 


Lincoln, Neb, June 3.—The Ne- 
braska Buick Auto Company has 
established branch stores at Scotts- 
bluff, Neb. and Atlantic, Ia. 


Cincinnati, June 3.—The Patter- 
son Parts Company, recently in- 
stalled an automatic Van Norman 
piston grinder. 


Crawfordville, Ind., June 3.—In- 
|diana Motor Parts Company is now 
|operating a new Van Norman piston 
grinder. 


Grand Forks, N.D., June 3.—The 


!Grand Forks Supply Corporation 


|here has received its new piston 


Ch&rleston, S. C., June 3.— = grinder, and is in position to give 
Cameron & Barkley Company has' immediate service on all oversizes. 
New tTon 


$695 


Chassis 








| tons, flywheel gears, piston pins, | 
ring gears, were not show the | 
volume that we thought they should. 
All this time we had been talking | 
‘the installation of a machine shop,’ | 


in them. As a matter of fact, we 
are being forced to leave out some | 
information because there _ isn’t 
room for it. 











“The same data could be given 
on thinner sheets, printed probably 
just as attractively, but certainly 
enabling catalog binders to contain 
more information than they do now. 
Larger binders, of course, would 
solve the problem, but would tend 
toward greater ease in handling.” 

General Automotive Supply Com- 
pany, Harrisburg, Pa., says: 

“The problem of catalog inserts 
and jobber salesmen’s catalogs is 
today becoming very acute. e 
manufacturers’ inserts are becom- 
ing more cumbersome, which 
naturally makes the jobber sales- 
men’s catalog more cumbersome. 

‘We would suggest that manufac- 
turers condense their inserts much 


more than they are doing today, 
and also print them on much! 
thinner paper. Also, to leave out 


the detailed specifications and print 
these in a separate catalog. 

“As a matter of fact, if we cannot 
get the manufacturers to co-operate, 
it has come to the point where we 
are thinking very seriously of hav- 
ing our inserts printed in a more 
condensed form to reduce the size 
of the catalog.” 


KING QUALITY PRODUCTS 
REPORTS FIRST QUARTER 
AS COMPANY’S RECORD 


St. Louis, June 3.—Figures an- 
nounced by the King Quality Prod- 
ucts Company, manufacturers of a 
complete line of piston rings, pist- 
ons, pins, valves, bearings, bolts and 
bushings, disclosed the fact that the 
first quarter in 1930 was the largest 
first quarter in the history of the 
company covering a period of more 


than 10 years operation in_ the 
replacement parts field. These 
figures were disclosed by B. G. 
Close, vice-president at a recent 


sales meeting. 

All lines, according to Mr. Close, 
participated in this business, with | 
piston rings showing the largest in- 
crease of any of the products. Sev- 
eral important key distributors on 
the complete King line have been 
added to the King distributor list. | 

The issuance of the combined 
King Quality catalog, which rep- | 
resents seven of the most rapid 
moving part lines for jobbers under 
one cover with an easy to find in- 
dex and plan, has simplified the 
buying and selling of King Quality 
products, according to Mr. Close. 


, 


but as to entering the parts busi- 


ness were slow to reach the decision | 


to do so. 


“Last January we put into opera- | 


tion our mechanical 
and the results from the beginning 
have been most gratifying. We 
started out with one man in our 


shop, and have since added another, | 


and all indications point to the 
necessity of a third shortly. Our 
sales on the lines that heretofore 
had not been showing a satisfactory 
return increased in some cases bet- 
ter than 331-3 per cent. in volume. 

“Our salesroom was designed in 
keeping with most architecture in 
Miami, being of Spanish type, with 


service shop, | 
| & 


| 


a tile floor, peckey cypress colored | 


woodwork, nice enough for the dis- 
play of motor cars. But this did 
not prevent us from locating our 
shop right out in front in the win- 
dows, in plain view of the street, 
and where every customer entering 
must see it. This location is of great 


value to us in advertising the shop | 
to the people who are most inter-| 


ested in it. We, of course, made 
several mailings to the trade about 


the shop and use consistent adver- | 
tising in a local paper once a week, | 
which we accompany with a news| 


item addressed to the car owner 


carry the writer’s name and the 
firm’s name which, of course, is ad- 


| promoting the dealer. These articles | 


ditional advertising for us, and they | 


help 
to us. We do 
work in our shop. 

“We recently tacked up several 
hundred placards in all the shops 
in our territory. In addition, we 
are constantly using mailing pieces 
furnished by various parts manu- 
facturers and distributing adver- 
tising novelties of a mechanical 
nature to the dealers. 

“Before publishing a price list of 
our shop operations we made a study 


not do consumer 


of prices charged locally and in vari- | 


ous sections of the country, and 
finally decided upon a set of flat 
rate prices that show us a fair mar- 
gin and give the dealer a break. Our 


shop men are paid a flat salary, but | 


we will no doubt revise this method 
of paying them as our shop work 
increases. 

“Some of the equipment in our 
shop consists of a clyinder grinder, 
two lathes, valve refacer, brake re- 
lining equipment, electric drills and 
grinders, power reamer drives and 
grinder, connecting red aligning jig, 


to cement our dealers closer | 














BEVEL AXLE 
1 ton4Cyl. $ 695 
1 ton6Cyl. 795 
I'4 ton 6Cyl. 1195 








4 ligton6Cyl. 1495 
pa 2 ton6Cyl. 1695 
““ 244ton6Cyl. 1990 


WORM AXLE 
ton 6 Cyl. $2290 


2144 ton 6Cyl. 2690 |. 
3 ton6Cyl. 3290 

3% ton6Cyl. 3690 : 
5 ton6Cyl. 4990 |‘ 











6-7 ton 6Cyl. 5700 


New) Ton 
6cylinder 
4 wheel Brakes 

$4990 
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“Stewart Trucks have won-—By costing less to run - 
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standing in the industry. The 


divide the initial cost of his truck by 5 years or 
more. Many Stewarts are still in operation after 
8, 10 and 12 years of constant service. This 
ability to stay on the road and out of the repair 
shop year after year has earned Stewart a world- 
wide reputation as “America’s Greatest Truck 


Value.” 


The new Stewart 1 tonner offers a long list 
of mechanical features formerly found only on 


the finest trucks plus the time 


Stewart quality at a price that smashes all pre- 
cedent. From radiator to tail light an honestly 
rated truck built by exclusive truck makers 


entirely of truck parts, 


STEWART MOTOR CORPORATION 


BUFFALO, N. 


Export Branch: 1 Broadway (Dept. 17) NEW YORK CITY, U.S.A. 
Cables: Stewartruk New York. Codes: Acme, Beatley. 


PRATT & LAMBERT 





~+-are being hailed as the 
outstanding truck value of the age 


Before you buy a truck, learn Stewart records 
for long life and low repair bills. They are out- 


MOTOR TRUCKS 
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Stewart buyer can 


tested and proven 
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new car sales, but in March and 
April the drops were substantial. 
With the smaller falling off in May, 
however, it is indicated that the tide 
has turned, and that for the re- 
maining months of the summer the 
decline from a year ago will grow 
smaller and smaller. In that event, 
it is expected that the sales in the 
final quarter will exceed those for 
the similar 1929 period. 

Both Ford and Chevrolet sales 
continued in May to be above the 


with Ford showing the larger in- 
crease. The Ford registrations for 
the month were 9,417, as compared 
with 7,939 a year ago, while Chev- 
rolet sales were 4,749, as against 
4,634 in May, 1929. 

| For the first four months of the 
| year Ford sales were 36,206, as com- 
pared with 31,102 in the similar 1929 





corresponding period of last year, | 


| TEXAS’ 4-CENT GAS TAX 

| BRINGS $20,819,388 
| Austin, Tex., June 3.—The 4-cent 
|gas tax collected during the year 
|}ended May 1 totaled $20,819,388.23, 


| according to a report by State Con- | 


jtroller George H. Sheppard. Of 
{this amount refunds amounting to 
| $1,277,453.36 are. to be deducted, 
leaving a total of $19,541,934.87 to be 
prorated among various state de- 
| partments. The state highway fund 
will receive three-fourths, or $14,- 
| 656,451.16. 


SWAIN ESTATE $235,600 

| Buffalo, June 3—The late Spen- 
|cer F. Swain, vice-president and 
bag manager of the Nash-Buf- 
|falo Motor Corporation, left an 
) estate valued at $235,600, according 
|to an appraisal just filed here. The 
| widow and the son receive the en- 
| tire estate. 


1926 Broadway, New York, N. Y. Telephone TRA falgar 4500 ‘ ‘ : ; } 
Bubscription Rates—One year, $12.00; two years, $20.00, for United States and Canada. period, while Chevrolet ee | 
To Foreign Countries—One year, $15.00; two years, $26.00. Single copies, 10 cents. this year were 20,660, as compare | 


| with 19.551 in 1929. JOINS AIRCRAFT CONCERN 
Ford Cuts 








| Following are the new car regis-| Bridgeport, Conn. June 3—F. W. 

| trations in Illinois for May, as com- | Burnside, Jr., formerly in charge of 
d with Ma 1929, and with eer 

| pare y, ’ the wholesale division of the Mar- 














COMING EVENTS 


JUNB 


5-New York. National Automobile Cham- 
per of Commerce annual meeting. 

0-12—Detroit, Mich. American Society of 
Mechanica) Engineers’ semi-annual 


meeting. 
23-26—San Francisco, Cal. Meeting Amer- 
ican Electric Railway Association. 
23-27—Atlantic City, N. J. American So- 
ciety for Testing Materials annual 
meeting at Chalfonte-Haddon Hall. 











26-28—White Sulphur Springs, W. Va. 
Steel Founders Society summer 
convention. 

| 29-July 18—Posen,; Poland. International 


Motor and Transport Show. 
AUGUST 
| 26-28—Chicago, Ill. Society of Automo- 
tive Engineers aeronautic meeting 
in conjunction with National Air 
Races. 
SEPTEMBER 


| 22.26—Chieago, Ill. American Society for 
foal Treating meeting at Stevens 
otel. 


29-Oct. 4—Pittsburgh, Pa. Nationa] Safety 
Council Annual) Safety Congress. 


OCTOBER 


2-12—Paris, France. Automobile Salon. 
6-11—Washington, D. C. Sixth Interna- 
tional Road Congress 
6-11—Washington, D. ©. American Road- 
builders’ Association Convention. 
8- 9—Detroit, Mich. Society of Automo- 
tive Engineers production meeting 
at Book-Cadillac Hotel 
22-24—Pittsburgh, Pa. Society of Automo- 
tive Engineers’ transportation meet- 





ing. 
| 16-25—Lendon, England. Olympia Motor 
} Show. 


NOVEMBER 
| 6-16—Berlin, Germany. internationa] Aue 
tomobile Show. 
Automobile Salon at 


10-14—Cleveland, O. Motor and Equipment 
Association Show. 


























N announcing his recent price cuts of $5 to $25 per unit on ‘tiene _— May May April mon Motor Company, with head- | 
his passenger cars and commercial vehicles, Henry Ford 1930 1929 1930 bry . a oe —_ the | 8-15—Chieage, iil. 
is following his traditional policy. Mr. Ford has always + A Saag ip reo Ko ol Huntington Aircraft Corporation, | Drake Hotel. 
been a firm believer in the system of cutting prices to stimu-| Buick ..../).; ‘865 921 += 791 | Stratford, a suburb of this city. 
late trade. He has done it at times when business was good A i seeeees = a4 = 
to stimulate it still further, and he has done it when business in .. a ae 841 575 
is bad to revive trade. |Oldsmobile .... 565 834 574 | 
It will be interesting to compare the new Ford prices |Qymouwm ..-.. 332 M0) ag | 
with those.of similar models in the nearest competitive lines. |Studebaker -:.. 472 767 = 327 | 
The Tudor Ford sedan is now priced at $495, which compares | BS*X «+++: b+ >} 
with $565 for the Chevrolet coach and $610 for the Plymouth|Graham {::::: 324 624 273 
two-door sedan. The Fordor sedan with three windows lists | Willys ........ 320 e 276 | 
ee ie 7 ‘ Hupmobile .... 319 483 275 | 
at $600, which compares with $625 for the Chevrolet club| packard ..//": 284 503 209 
sedan, $625 for the Plymouth four-door sedan and $585 for |Hudson ....... 253 600 243 | 
the Whippet four-cylinder sedan model. The Whippet re- | Ponealle sarees oa = a 
mains the lowest priced four-door sedan model on the market. |Marquette ..... 174 ¢ 90 
It is doubtful that this price cut by Ford will have any | Willys Knight . 7 «ie 
far-reaching effect on the present market. Rumors have|aubiin 0.01. 124227 95 
been flying around that a period of general price cutting is|Cadillac ...... aus 181102 
about to set in, but there is not the slightest reason for te a = ~ 
believing them. The industry is building on a very con-|Marmon a 283 105.| 
servative basis, with the production and sales curves closer | R€0 }.---- . = aa A 
together than they ever have been before. There is no sound |pijerce-Arrow .. 46 57 37 | Sou ||3 
economic reason for making price cuts in the present market. | Cord .......... 43 y 29 | Mt Mi 
It is to be doubted that any but the most drastic cuts would Gazaner ------ = 4 d ~ 
- WHE ccccccse 31 71 37 
stimulate buying at the moment, and the industry is not/|Peerless ....... 26 78 69 
operating on a production basis that would permit drastic — seeeee = " | 
cuts. At the present time new models would probably have|Stutz ......... 7 30 10 
a better effect on the market than price cuts. The season| Blackhawk .... (5 6. fl 
. : ‘ Miscellaneous . 23 243 16 | 
for announcements of new models lies just ahead of us and | ie a tn 
we believe that the industry will bank on this method of | Totals ...... 23,046 28,836 22,416 
overcoming the present hesitation in buying. And at that,| > nen the whippet Six. Not on 


but the record of | 


; 


we must remember, judged by any 
1929, this year is not so bad for the automotive industry. 


Credit Men Hopeful 





| trations in Illinois for the first four 
;months of this year, as compared | 
with the corresponding period of 





the waerket. 
Following are the new car regis- | 











After 10,000 miles, 





last year:— | 
N the June bulletin sent out by the National Association of ; 1930 1928 | ? 
Credit Men we find an encouraging note regarding the a ik canes nennes ae ae | W at: 
phase of business with which this organization is in closer |Buick 1/77... 3'648 4.327 | 
touch than any other agency. ‘‘General collection conditions | Pontiac ............. 2,899 5.726 | - ? a” 4 
for the entire country are reported as slightly better than a|DOdge -----.+-++--+ yd Rubber Shock Insulators Stay quiet. I here 18 
month ago,” says the bulletin. “The actual improvement|chrysier 11. 1)..°.!!! 2[070 —-.2'695| +-—« no Metal-to-metal wear—no sliding friction. The 
appears to be about 1 per cent., which is nothing to brag Coeemabiie teeteee ees yr aaa | spring ends are housed in compressed rubber— 
about, but may be taken as an indication that the collection | Studebbker "......... 1796 3.078 rubber that stays live just as the rubber of a tire 
curve is at least moving in the right direction. : | ae ed stays live, if kept in action. 
One of the inevitable accompaniments of business de-| pipmobile 1'183 1'460 | . ' ; 
pression is difficulty in collecting bills. Every one is hoard-|Hudson ............. 1.167 1.725) All cars are comparatively quiet, when new. 
ing cash and delaying as long as possible payment for past |OQakland ............ vase 1618 Metal spring shackles bearings will wear in 
invoices. Easing up of collections is an extremely hopeful] packard 2201). ''" 1'007 1.728 time, whether they are kept lubricated or not 
sign of better times ahead. | Willys ........seeee. 971 eat it llv they bec Saas d a sourc ‘ 
It is interesting to note that the bulletin referred | eas Saeed a = id ‘ven ua y ey pecome noisy... and a source 
to above carries the suggestion: “If the tariff muddle {ta Sele 0011!) 618 873 of service expense. 
can be cleared up, our forecast of close to normal con- (Durant ...........-. 573 aed After ten, twenty or one hundred thousand 
ditions for the last quarter of 1930 bids fair to hold | Mpmom ----see ee - 481 miles. R es eal Ceogadl oD ern 
good.” The tariff muddle can be cleared up if enough Marquette .......... 391 » | mules, Rubber Shock Insulators are still as goo 
of our national legislators are made to understand that | R€0 «5... nesses oo oe; as new. Phat is why cars equipped with Rubber 
their constituents are watching their action in the |Gadillac |/0/ 0011. 358 728 Shock Insulators sell easier. 
matter with critical eyes. PRMOTIOOD oo scccccces 306 278 — ~ 
= [Lincoln oo... es... 290 387 | TION co \ 
. | % , ¢ | { 
Andrew L. Riker |Vikine AITOW ss.cs00 20) 63 RUBBER SHOCK INSULATOR CORPORATIO | 
N the death of Andrew L. Riker, the automotive industry ) oo Ce aeecama 100 BRIDGEPORT, CONNECTICUT e. 
has lost another of its rapidly lessening band of pioneers. | Windsor ........--. - @ at 
Riker started experimenting with automotive transportation | Blackhawk ...0/.''' 46 30 
at about the same time that R. E. Olds, Henry Ford, Duryea, | Jordan .....,....... 42 63 
Stearns, Winton, Elwood Haynes, the Appersons and Selden Miscellaneous ....... id _ 
entered the field. Ce 92,634 112,373 | 
Riker was a sound engineer and was one of the earliest = eT) 
successful manufacturers. He was prominently identified | the market. 
with the formation of the Society of Automotive Engineers 
and contributed greatly to its growth. The industry owed ae ye A yy pt 
much in its formative period to his vision and genius. NEWS BEINGS RESULTS 
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From an advertisement by the 


General Electric Company % a be 
Te 
s % 
? “4, 


“To Save Time Is to Lengthen Life” “+ 


7 4... . . ° 
Acceleration, rather than structural change, ts the key to an understanding of 





our recent economic developments.” 


—From the report of . 
President Hoover’s Committee on he 
recent economic changes. — 


“The plod of the oxcart. The jog trot of the horse and buggy. The rush of the 
high-powered motor car. The zoom of the airplane. Acceleration. Faster 
speed all the time. 


tr) ° e ° ° ° 
Speed and more speed in production, transportation, communication, and as a 
result, more wealth, more happiness, and, yes, more leisure for us all.” 


N the swift propagation of news of the automotive 
industry Automotive Daily News is the leader. This 


service has attracted over 10,000 subscribers at $12 per 





year. 4 


Its value as an advertising medium is recognized by 


scores of leading manufacturers. Perhaps Automotive 


th eames nid Rag gl Daily News may be helpful in securing more business 
Good for all manufacturers, but for VOU. 4 


particularly attractive to those 
who manufacture shop equip- 


ment, parts, accessories, tools, Write for the full story or ask to have a representative 
Cr. ms 
6000 Bonus Distribution call. i 





H. A. TARANTOUS, Bus. Mer. GRAYBAR BUILDING, NEW YORK CITY, 
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Willard R. Cotton, Mgr. Geo. M. Slocum, Mgr. J. Edward Schipper, Mer. Metz B. Hayes, Mgr. Blanchard, Nichols & Colemam 
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Clay. | Cadillae 452 | AC Jag|Mot-M DR{| AC  Ex| AC Cuno | Tern  Tern/| Duc Hal| Hal — |*Opt | Eat Eat | Buffalo Lov 
MAINE | Chevrolet _ {Ae —|AC  ODR|AC ‘Var |AC | — | Tern —| Due “Gui | Gui — |*Own|fOwn Own | — _— 
, Graham-Paige—August O. Ouel-| Chrysier 8 | NE Ster | Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS /| Duc Hal Hal Per|— |NM NM | MotoW Hou 
ee Te RM age Com- | Chrysler 77 | NE *Wal'} Mot-M_ Ele | AC Wil | Mot-M Cas | AWS AWS Duc Hal! Hal Per|— |NM _ NM | — Lov 
pany, Bangor. | Chrysler 70 | NE *Wal | — Ele | AC Wil | Mot-M Cas | AWS AWS | Duc Hal! Hal Per|— |NM NM | — Lov 
Nash—A. T. Norwood, Warren. Chrysler 66 _ | NE *Wal |— ___ Ele | AC _ — | Mot-M Cas | — ~~ (|e -—i— ji —-(25 = 
MARYLAND | De Soto 6 NE — a Mot-M Sha | AC Wil i — —|VS VS | Duc Hal! Hal -—/|— | Yes Yes | Motow Lov 
Graham-Paige—Lusby Motor DeSoto8  |NE  —.| Mot-M — | AC Wil | Mot-M — vs VS | Duc Hal | Hal —!— | Yes Yes | MotoW Lov 
Company, Prince Frederick. | Dodge Six | NE — =| Mot-M NE|AC Wil | Mot-M — | VS VS |— Hal|Hal —|— | Yes Yes |+Budd Lov 
Reo—Thompson Hardware and | podge Senior 6 | NE  — | Mot-M NE | AC Wil | Mot-M —/GR GR/|— Ind/|Hal —|— | Yes Yes |iBudd Lov 
ey Cone erie | Dodge DD NE — | Yes a. ae Wil | Mot-M -— | VS Vs |— Hal | — —|— | Yes Yes /#Budd Lov 
Graham-Paige—Fratus Motor Car; Dodge 8 =| NE — | ¥es mo _ Wil | Mot-M jvs VS |— Hal | — —|— | Yes Yes | Motow_ Lov 
Company, Quincy. | Durant 6-14 | NE No | Mot-M_ Ele | AC USL | Yes No | — —|— ow | co —|— | Eat Hat [— ~ Mon 
Auburn—Auburn Sales Company, Durant 6-17 | NE__No | Mot-M_ Ele | AC USL | Yes GR | — —-|—- —!-— —|— |-  -j|- _Mon 
at ker Motor Sales Company, | Ficar 6-75 | Ste — | Mot- M Sha | Cha USL | Mot-M Cas | — —|Mur Hal | Hal —|— |Ste Ste | K-H Gab 
Nash—Connell’s Garage, Prov- | Elear 8-95 | Ste — | Mot-M Sha | Cha USL | Mot-M Cas | — — ;Mur Gui; Gui —|— | Ste Ste K-H Gab 
incetown. | Elear 8-96 | Ste Borg’ Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —]|— | Ste Ste | K-H Gab 
MICHIGAN Elear 8-130 Ste Borg | | Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —!— | Ste Ste Gab 
Durant—Measel Auto Sales, Inc.,| Elear 140 | Ste Borg | Mot-M _Sha | Cha USL | Mot-M Cas | Yes — | Mur Hal | Hal —|— | Ste Ste Yes Gab 
Ferndale. | Essex 6 meet as go? ey pee Sa eS inl aes av 5W Mor 
Graham-Paige — Ba hrman) Essex 6 i : Mot-M_ Ele | AC _Ex | Mot-M —_ =~ i. AE Eo | Own Owr Ba _Mon 
Brothers, Cadillac; Paper City! Ford A Var -— |Ownr _ Ele | Cha Own } =e —!— oe p= pa oe i | —_— — | Own Hou 
Motor Sales, Kalamazoo; _—— | Franklin 145-147 | NE *Jag | K-S Yai | Cha USL | — Cas | GR GR |*Duc JB |JB  —/| Kel | Gen Gen | MotoW Wahl 
Super Service, Cedar Springs: "| Gardner 150 | Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cas | VS Vs [Diz —|— —|— |— —|Motow Lev 
Auburn—Enders-Carver Company, Gardner 140 | Ste *Borg | Mot- M DR! Cha Pre | Mot-M Cas |; VS VS |tDitz — | — —|-— CG CG | MotoW Lov 
Inc. Benton Harbor; Harold A. Gardner 136 | Ste *Borg | Mot-M DR |Cha___ Pre | Mot-M Cas | VS © VS |#Ditz — |— —i= (oe CG | Motow Lov 
Johnson, Coldwater; Skiles Mator | Graham Stan.6 | NE — |K-s Her r Cha Wil | Mot-M  — | GR GR!— Hal|;Hal —|— | Ste Ste | MotoW Lov 
Company, Jackson; ;  Georze A. 4 |Graham Sp.6 | NE — | K-S Her | Cha Wil | Mot-M — | GR GR|— Hal|Hal —|/— | Ste Ste | Motow Lov 
oe ie gh a a’ | Graham Stan.8 |NE —/|K-S_ Her Cha Wil | Mot-M —|GR GR|— Hal|Hal —/— | Ste Ste | Motow Lov 
n ow ___.|Graham Sp.8 |NE . —/|K-S Her | Cha wil | Mot-M — | GR GR{i— Hal|Hal —!/— | Ste Ste |Motow Lov 
Graham Cust. 8 | NE *Ster | K-S Her | Cha ___—-Wil | Mot-M_Cas|— = = —!— Hal/Hal —/— | Ste Ste | Motow Hou 
KEY TO ABBREVIATIONS Hudson 8 —~| Ste. =— | Mot-M Ele | AC Ex | Mot-M —|— —{—  Hal|— —]— | Own Own | Motow Wahl 
USED IN THIS TABLE Hupmobile U | Ste Wal | Ster Ele | Cha —-'Wil | Mot-M Cas | VS — |Val Yes|Hal —|— |e — | K-H Gab 
i Ee Hupmobile H | Ste Wal | Ster Ele | Cha Wil | Mot-M Cas | _vs — |Val Yes | Hal —|— — — | K-H Gab 
GENERAL Hupmobile C | Ste Wal | Ster Ele | Cha Wil | Mot-M Cas | vs — {Val Yes | Hal —_— — — — | K-H Gab 
*In addition to its regular line Oldsmo- Hupmobile S | Ste Wal | Ster Ele | Cha wil | — —|vs — | Val Yes — —|j/— |j— — | K-H Gab 
eae | bo cit i ea oe reoenidahioaal 
ae ase tet des: Bix wire wheels (with | Jordan Mod. 8G | AC Ster | AC Her |Cha — Will | AC NE | GR —|Dit Ind| JB —|]— |Cen Cen | K-H Gab 
six tires and tubes). two wheels carried _Jordan Mod. 8T | Ste Wal | Mot-M Her | Cha Wil | Mot-M — | VS — | Dit Ind | Ind —{|— |Cen Cen | K-H Gab 
ecure c } ened kif’ — i >o"2 Ron — “al a — ~_ —— 
in position, chromium-plated headlamps, | Kissel 6-73 [AC Yes |K-S Ign | AC Wil | AC Cas | Yes “Yes | Duc Sto | Ryan —| Per | Bad Bad | — sow 
four sprin ee, ee ee — S | Kissel 8-95 | AC Yes | K-S Ign | Cha Wil | AC Cas | Yes Yes | Duc Sto | Ryan —| Per | Bad Bad | — Lov 
So acler om these medels om which ducoed Kissel 8-126 | AC Yes K-S Ign | AC Wil | AC Cas | Yes Yes | Duc Sto | Ryan — |Wahl | Bad_ Bad | Day Lov 
sree seameiga ee See nies a\! La Salle _ | AC Jag | Mot-M DR | AC _ Ex | AC Cas | Tern Tern | ‘Due _Own | 1 Hal — |*Kel | Eqt Eat | K-H _ Lov 
special line _ A... ite Lincoln 8 | NE Tho | K-S Her | Cha _ we fb __ Cas | Cuno Yes | Duc Own | Own Own! — | Bit Bif | Own Hou 
AC--AC Seas Plug Co., Flint, Mich |Marmen Eight-69 NE 2 Mct-M DR | Cha Nat | Mot-M —|Vs VS | Val oad es Kok .- | CG CG |*Budd Wahl 
NE- North, East Appliance Corp., Roches- |Marmon Eight-79| NE — | Mot-M DR | Cha Nat | Mot-M Cas | VS VS | Val —|— Kok |— | CG CG |+Day Wahl 
Mar.-Roosev'lt 8 | Ste — | Mot-M DR | Cha Nat | — —!— — | Val Vic ! Vic —|!— Ste Ste Budd Lov 
Corp., | } 
ste Stewart- -Warner Speedometer Corp. | yg) on Big 8 | NE *Ster | Mot-M DR Cha Nat | Mot-M Cas | VS _VS | Val —i— —|— CG CG |iDay Gab 
*Var—Various — Marquette I AC —— fae Her | AC Ex | AC =- | Tern — | Duc Gui | — —|— i — | K-H Lov 
Borg = Bore Gok, Se. eee ae Nash Tw. Ign. 8 | AC Borg | K-S DR | AC USL | Mot-M Yes | GR GR | Duc Hal | Hal —|— Eat Eat | MotoW Lov 
Ni New’ Haven Bee Phi © | Nash Tw. Ign.6 | AC —|K-S  DR/| AC USL {| Mot-M —/|AWS ~ —/Duc Hal Hal —/— | Ste Ste | MotoW Lov 
Phi- Phinney- Walker Lo New York city. | Nash Single | AC —- | K-S DR | AC USL | AC —|— — |Duc JB | JB —!— | Ste Ste | MotoW Lov 
— eriin oc 0., a pale, | _ - eres ,- —— = — — = 
Tho_Seth Thomas Clock Co., New York, | Oakland 8 NE — | KS DR | AC wil | — — | Tern Tern | Duc Gui | Gui —|— Own Own Motow Lov 
Wal Waltham Watch Co., Waltham, | *Oldsmobile —s | AC —|K-5S DR | AC Wil | AC — |; Tern — | Duc Gui | —. —|— | Own Own | Motow Lov 
eOptional | Packard 726-733 | NE Jag | K-S BS | Cha Pre | Mot-M Cas | Own Yes | Val Own | Own ‘Bif| Kel | Cen Yes |iYes Own 
FUEL GAUGE | Packard 740-745 | NE *Jag | K-S BS | Cha Pre | Mot-M Cas Own Yes | Val Own | Own ‘Bif! Kel | Cen Yes 'iYes Own 
AC—AC Spark Plug Co., Flint. Mich | Peerless Stand. 8| AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR No {| Val Gui | — No | No |Cen Cen |iBudd Gab 
K-S—King Seeley Corp., Ann Arbor, Mich. | ' - | ate a 
Mot M--Moto Meter Co. Inc. L. i. City,| Peerless Mast. 8 | AC Ster | Mot-M BS Cha Wil | Mot-M Cas | GR No | Val Gui|/— —|— | Eat Eat |} Day Gab 
mh. Kochester Min’ Oc, Wis-nester, N. y,| Peerless Cust. 8 | AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR No | Val Gui | - —|— Eat Eat | Day Gab 
Ster—Sterling Clock Co., La Salle, I Pierce-A., C, B, A| NE Wal | Mot-M Her | Cha Wil | Mot-M NE | VS vs | — Aga | Aga —i-— | Mat Eat | K-H e Hou 
LOCK — 7) ae : 7 2 sng (ge aes : as 
BS Briggs-Stratton Co., Milwaukee Plymouth NE —_| Roc ~ Sha | AC \ . SES ees erat Duc Hal_ Hal . | CG CG | K-H Ps 
Ble. Mitchell Specialty Co., Holmesburg,| Pontiac — AC — | K-S DR | AC Pre: | — — | Term — | Duc Gui! Gui mas coe | Own Own | Motow Loy 
DR—Delco-Remy Corp., Anderson, Ind. Reo 15, 20, 25 | Ste —/KS “DR/|Cha_ wWil|AC —|VS VS ji— tGui|— —ji-— i §CG | MotoW *Lov 
aH Johnson MIE obile tank” Co., st,| Studebaker Six | Ste — |K-S  Yal | Cha Wil | Mot-mM  — | — —|— ind/— —|No |Eat Eat | K-H Lov 
oe. . a ean | Studebak’r Dict. 8) Ste — | K-S Her | Cha Wil | Mot-M —|!— —_—|— Ind | — —|— | Eat Eat | K-H Lov 
fer NE PPance Corp., Roches- | Studebak’r Dict. 6| Ste — | K-S Her | Cha Wil | Mot-M — | — —|— Ind/— —|— |Eat Eat | K-H Lov 
Sha "ghaler Lock Co., Milwaukee. Wis. Stud. Cem. 6 | Ste — | K-S Her | Cha Wil | Mot-M — |.VS vs {— Ind _— —|{|— Eat Eat | K-H Lov 
Fal—Yale & Towne Mig. Oo.. Stamford, | giud Com, 8 Ste —|K-S  Her| Cha Wil | Mot-M Yes | VS vs i— Ind | — —|— | Eat Eat | K-H Lov 
oReo “Model 15 uses Mitchell. | Studebaker Pres. | Ste NH | K-S Her | Cha Wil | Mot-M Yes | VS vs | — Ind | — —|— | Eat Eat | K-H Hou 
AC—AC Spark Plug Co., Flint, Mich. ‘Stutz Ste Wal | Mot-M DR/|Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok |— | Buck Buck | K-H Gab 
Cha—Champion Spark Plug Co., Toledo, O | Viking Rg | AC — | K-S DR | AC Wil | AC aS, vs VS | Duc Gui | — wet am | Own Own | MotoW Lov 
BATTERY : ay + —s — . 
Ex—Electric Storage Battery Co., Phila-| Whippet 96 A | NE = — | — Ele | Cha USL | — —|— —i- et —(— |— — *K- Wat 
wate. ' a wie | Whippet 98 A NE —j|j— Ele | Cha USL | — —{|-— —|— Yes | Yes —|!— — — |*K-H Wat 
e-metions Lea attery Co., St. Pau | Willys 6-98 B NE — | Yes Yes | Cha USL | - etigs, yours ag eae Yes | Yes SP rt pe ay Mon 
bat. SL atters Pg ey ron | Willys 8-80 NE No Yes _ Yes | Cha USL | Yes _—|{— =i Yes | Yes —|— — — |— Mon 
ba 4 : | Willys-K. 66B | NE — | Yes Ele | Cha USL | Yes — | VS vs | — Yes | Yes —|— |— — |tBudd Wat 
ne Wittara Storage Battery Co., Cleve- | Willys-K . 10B a | NE Poe | Yes Ele Cha USL Yes — vs vs | — Yes | Yes —j|— |_— _ — j** Wat 
Var pv arious m akes-—Exide, Willard, Del- | Windsor 6-69 Ste — | Mot-M Sha | Cha Nat | Mot-M — | — —|Gl JB| JB —|— |t¥es tYes |tBudd Lov 
HEAT INDICATOR Windsor 6-72-77 | Ste — | Mot-M DR Cha USL | Mot-M —|! Yes Yes: Gli JB | JB —{|— |t¥Yes t¥Yes |tBudd Lov 
AC —AC Spark Plug Co., Flint, Mich | Windsor 8-85 | Ste — | Moi-M Joh ! Cha USL | Mot-M -—| Yes Yes | Gli JB | JB —|— |tYes +Yes |;Budd Lov 
Mot-M—Moto Meter Co., Inc., Long Island | Windsor 8-92 Ste — |Mot-M DR | Cha USL |! Mot-M — | Yes Yes | Gli JB | JB —|— |t¥Yes Yes |tBudd Tov 
City, N. Y., and La Crosse, Wis = Bis a a mi ‘ - —— en 
CIGAR LIGHTER 
*Cigar lighters in many cases are op- | Tern—-Ternstedt Mfg. Co., Detroit, Mich. Ryan—Ilco Sales Corp., Detroit. *Optional. | MotoW— Motor Wheel Corp., Lansing, 
tional equipment, and are not stan-|Cuno-—-Cuno Engineering Corp., Meriden, Sto—Stover Signal Engineering Co., Ra- BUMPERS Mich. 
dard on all models; the names of light- | Conn. cine, Wis Bad Mig. G Mil k Day—Dayton Wire Wheel Co., Dayton, O, 
ers shown indicate the makes supplied | BODY FINISH JB—The Jno. W. Brown Lamp Mfg. Co., Bos- Biflee c 8. Wau #1 vai ee: K-H—Kelsey-Hayes, Detroit, Mich 
to various car makers. Ditz—Ditzler Color Co., Detroit, Mich. Columbus, O. Bu — = —— aukegan, Buffalo—Wire Wheel Corporation of Amer- 
Cas—Casco Products Corp., Bridgeport, ic—E. I. du Pont de Nemours & Co.,| tReo Model T5 uses Hall. Pw 7 an Ae = & Fixture Co., Spring- og, Bastale, &. ba 
GR—Grand nape m Metalcraft Corp., Gh Gilden "Go... Cleveland, O Kok seed da ee — ©. Also makers of Buckeye bump- Paar aoe wae and maton Hayes 
an ] ich | , Varnis ») WE q 3 vs a ’ 5. peg . s 1NO stan e Iipment. 
a *h omeeth ‘East’ Appliance Corp., Roches- Vale weine Se co. po Tn alee . on ceeeties Os ; cuiseas. Corp No Eat. Cg > yo SHOCK. ABSORBERS 
er, *Ve s 0 ac Ss us ; 2 : . pu ® — eland 
Cuno—Cuno Engineering Corp. Meriden, (Also GH ee ceaiia ae tNot standard equipment oatich sense! Epring ahd Busiger, Lowell, Hou Houde Engineering “Gorp, Buti alo, 
Conn. = STOP AND PARKING LIGHTS HEATER Ste —Stewart- -Warner Speedometer Corp., 2 Products Corp., Dayton. O 
SMOKING AND VANITY SETS | Vie—Cinmeinnati-Viector Co., Cincinnati, O. | Gla—Gladiator Mfg. Co., Auburn, Ind. FR oa = uipment. Mon—Monroe Auto Equi. Mfg. Co 
AWS—Art Metal Works, Newark, N. J | Aga—Federal Pressed Steel Co., Chicago. Kel—Kelech; made by Grand Rapids Metal- | «ajcso a... —-% Monroe, Mich ra 
ay oy ., a > 7 ‘Metalcraft Corp., sare lame Seep. Anderson, Ind. nee Corp. creme, aa aa tend $Extra equipment on Reo Model 15 Wahli—Wahl Co., Chicago, ¥)) 
2 al—Hall Lam ., Cincinnati, O. er—Eaton Ax r 4 40 7 
Lin Lin den penne . Ind indiona Coan Corp., “Ocanereville, Wah!l— Wahl Company, Chicago, ml. a WIRE WHEELS ye ow ee ee Se 
VS—Van Sicklen Corp., Elgin, 11. Ind. *Special equipment. Budd—Budd Wheel Co., Detroit, Mich. *Extra equipment on Reo Model 15. 
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McCusker - F o u Ikes 
Emphasizes Service 
That Satisfies in 
Every Contact in 
M il waukee Terri- 
tory — Mechanics 
Work on Percent- 
age—On Own Time 
If Job Must Be 


Done Over 


AUTOMOBILE models’ 


and automobile  sales- 
manship methods have 
changed greatly since J. Wil- 
liam McCusker and John W. 
Foulkes decided to set up an 
establishment of their own 
and sell Chevrolets. Their 
business has grown and their 
premises enlarged, and today 
they are one of Milwaukee’s 
most successful retailers as 
well as being the oldest in the 
city. 

The McCusker-Foulkes Chevrolet 
firm owes much of its success to the 
fact that it has always had the 
Satisfaction of every customer in 


mind. Close and careful contact is 
maintained with each patron, irre- 
spective of whether he is a new car 
buyer, a used car, purchaser or mere- 
ly Paes for a repair job. Files 
and check-ups are kept and care- 
fully watched and are made the 
barometer of the business. 

After each repair job a card with 
a detachable questionnaire is sent 
to the customer and he is requested 


to fill it out and to check the fol- | 


lowing items: Was the repair work 
satisfactory? Was the cag ready at 
the ee time? Did you receive 
courteous treatment? Besides, there 
is a space for remarks in which the 
eustomer is invited to put any sug- 
gestions or criticisms. The results 
obtained with this system are good 
and many of the cards are returned. 


They are all carefully noted and any | Hours in the Country for the Whole Family.” 


| payment price and the notation “nothing else to buy” were | 


complaint is acted upon immediate- 
ly, the service man being checked 
wp on it and an interview held with 


the customer to try and right the, 


grievance. 

This check-up is only part of the 
system that aims at a closer contact 
with the customer. A large looseleaf 
ledger contains the name of every 
eustomer and complete information 


concerning his car, the date pur- | 


ehased (if bought there) and all 
service work performed on 


separate entry is made each time 


he brings it in, and the mileage is | 


noted, work done, amount, and the 
result of the check-up. Two clerks 
are kept in the stockroom, and the 


duty of one is to assist with the} 


sale of stock and to keep the ledger 
in order. If the entries show that a 
customer has stopped coming in 
regularly then it is the duty of this 
clerk to find out why and to note 
the result in the ledger. 

Another filing system keeps track 
of the new car 
purchaser. It 
betically and the salesman can see 
at a glance just when a man pur- 
chased his last car and how many 
he had bought previously and at 
what intervals. 

McCusker-Foulkese have for their 
territory a section in the oldest part 
of Milwaukee, and this they divide 
into ten districts, one to each sales- 
man. There is no interference, and 
each man is expected to concentrate 
on his district. He is responsible 
for maintaining the individual con- 
tact in his section, and any prospect 
that comes to the showrooms is 
brought to his attention. All the 
salesmen work on a straight com- 
mission basis. A monthly quota is 
set for each man and the results are 
posted on a bulletin board. Contests 
are held from time to time to spur 
the salesmen on. 

In working their districts the 
salesmen are expected to make con- 
tacts at all the community centers, 
such as the grocer, baker and any 
place where the hint that the “Jones- 
es are going to buy a new car,” may 
be learned. They are also expected 
to make a house-to-house canvass. 
Of course, much of their business is 
the result of the confidence that has 
been built up the past years, so 
much of the salesmen’s work is of 
the follow-up type. 

Promotion work is of every type. 
Broadsides, ony newspaper adver- 
tising, community newspaper adver- 


tising, display advertising and hand-|car sales manager and either Mr. 
bills are all used to some extent.| Foulkes or Mr. McClusker. 


it. Al 


and the used-car | 
is arranged alpha- | 
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2395 Boulevard, 


Agow Erory Broning 


| City, N. J., has had a big shar 
| tered by new Fords in the first 
concern, unlike some dealers 

keeps up its advertising ca 
| picturing a new Ford Tudor 





' featured. 
Much of the advertising, however, | 
is devoted to used cars, as the na- | 
| tional character of the Chevrolet | 
advertising takes care of the new | 
car field. ; 

The used car department is kept | 
separate from the rest of the busi- | 
ness. As in most cases, it is one of | 
the big problems of the business. | 


new car purchases and the move- | 
ment of the used-car stock is em- | 
phasized at all times. A blackboard | 
is kept in the office showing the | 
exact number of cars on hand and | 
the length of time that they have 
| been carried. They are classed ac- | 
|}cording to the length of time they | 
|have been on hand into three | 
| groups, those on hand thirty days, | 
sixty days and ninety days. } 
| The ninety-day class is the one} 
| that is pushed and special sales are 
featured to move them out. The firm 
| believes that it is better to take a| 
| loss on them at the end of a ninety- | 
|day period than to carry them in 
|stock for a longer period and then 
|stand a chance of losing on them | 
| in the end. In the last two months 
|they have cut their used car stock | 
|from ninety-six to fourty-two, and | 
| the latter are all practically those | 
|taken in within that period. 

| Six salesmen are engaged in used 
|car selling, and besides a display | 
jroom in the main building a lot is | 
| maintained. The salesmen take | 
| their turn staying at the lot, thus | 
'giving each a chance to get out in} 
| the field. 


All the cars are thoroughly 
|reconditioned and are gudranteed 
|for a thirty-day period if they 
lare valued at more than $300. Lesser 
| valuation calls for a correspond- 
ingly lower time limit. A five-day 
trial period is given on al)] cars, and 
if the user is not satisfied he can 
apply the deposit on another used 
|car, provided it is ef the same or 
|}greater value, or, if he wishes, on 
la new car. , 

Time payments are available for 
|both new car and used car pur- 
|chaser. An initial payment of 40 
i per cent. of the selling price is re- 
|quired for a second hand car, while 
30 per cent. is the amount on a 
new car. 

Appraisal of the car to be taken 
in on a trade is made by the used 
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ov should teuch the accelerator and be olf 


to the brsit of many wholesome. colorful, joytul years of Ford motoring 








RD TUDOR SEDAN 


2 Delivers This Car 
To Your Door 


EASY MONTHLY PAYMENTS 


NOTHING ELSE TO BUY 


ell & Phone 


Belle Meade Sales Corp. 


Comer .Communipaw Ave. 
JERSEY CITY 


? 


Prone Bevery itl 


| The Belle Meade Sales Corporation, Ford dealer Jerse 


e in the 3,597 unit gain regis- 
four months of this year. This 
when sales are going good, 
mpaign. Recent “ad” copy, 
Sedan, was headed “Happy 
The first 


have no set schedule of allowances, 
but base their estimates on condai- 
tion of the car, cost of repairing 
and painting, if necessary, and the 
Blue Book valuation. 

The repair department services 
Chevrolets only and a complete shop 
is maintained. All except two of the 
mechanics work on a _ sixty-forty 
basis, that is, on a $10 job the 


Trade-ins occur in the majority of | mechanic gets $4 and the firm $6.) 


In this way better jobs are turned 
out, as all unsatisfactory work must 
be done over by the mechanic and 
no allowance is made for his time. 
All work is done on the flat rate 
basis. 

A complete stock of Chevrolet 
parts is kept in a stockroom thai is 
accessible both. from the showroom 
and the repair shop. Downstairs the 
quick moving and smaller parts are 
kept, while upstairs the bulky and 
slow-moving stuff is kept. An alpha- 
betical filing system makes all 
parts easily reached. 





HEADED FOR SALES | 
RECORDS THIS YEAR| 


(Continued from Page 1) 


| 1929 up to this time accounted for | 
|29 per cent. of the total registra- | 
| tions of 1,310,000 for the entire year | 
| 1929. 
On that basis, 392,670, the tgtal 
| for 1930 thus far, would represent | 
| 29 per cent. of what. could be ex- | 
} pected for 1930. That would mean 
a 1930 registration of 1,353,500, a 
substantial gain over last year. 
The 1929 world production of the 
| Ford company was about 640,000 in 
| excess of the domestic registrations 
|of cars. If the domestic sales for 
| the rest of this year hold up in ac- 
|cordance with the record thus far 
}and there is the approximately 
| Same margin between world produc- 
| tion and domestic sales as in 1929, 
| the Ford output in 1930 will miss 
2,000,000 by only a slight margin. 
Chevrolet sales in the same 1929 
period were 30 per cent. of the total 
for the year and if the same per- 
centage holds good this year, the 
1930 total for Chevrolet will be 776,- 


} 





100, and total production would 
|amount to 1,300,000. 
| AS a matter of fact, sales thus 


far in 1930 are expected to turn out 
to be a smaller percentage of the | 
total for the year than was the} 
case in this period of last year. The | 
reason for this is that sales in the 
|final half of 1930 are not expected 
to show the sharp falling off that | 
marked the similar period of canal 
year. 
In view of this, it is probable | 
that the registrations thus far will | 
not exceed 28 per cent. of the total | 
for the year. | 
If, then, the Ford sales thus far | 
jare 28 per cent. of the 1930 total, 
| that figure will bé& 1,400,000 and pro- | 
duction will be slightly in excess of | 
2,000,000, as compared with 1,950,000 
in 1929. | 
On the same basis, Chevrolet reg- | 
istrations will amount to 831,500, a | 
gain of 50,000 over last year’s mark. | 
This would mean a production of 
about 1,350,000, as compared with 
1,300,000 last year. | 


— _— 


Personal Briefs | 


| 
| San Francisco, Calif.. June 3) 
| (UTPS).—W. F. Culberson, presi- | 
| dent of the W. F. Culberson Com- | 
| pany, Ltd., local Reo distributing 
|}organization, announces the ap-| 
pointment of O. E. McCarthy as} 
| general sales manager, and A. J. 
| Kleimeyer as retail sales manager 
|in charge of the passenger car 
division. 











| 


Syracuse, N. Y., June 3.—R. M. 
| Schiele has been appointed sales 
}manager and assistant general 
|manager of the Syracuse Oldsmo- 
|bile Company, distributor of Olds- 
}mobile and Viking cars. 


Chevrolet Dealer’s Check-up Makes, Keeps Patrons 


{FORD AND CHEVROLET [Ferd Salesman 


Uses Editorials 
To Attract Sales 


ARTIN ROSENDHAL, Ford 
salesman with the Sterling 
Motor Company, Ford dealer in Due 
luth at 1628 West Superior St., uses 
editorials in the daily newspapers 
to attract automobile buyers. 
The editorials are interestingly 
written, attract much attention and 


‘are known to thousands of Duluthe- 





Martin Rosendahl 


My slogan: “Watch ‘em go by’ 
Only a Ford Salesman 





Yes sir, quite some time since 
the X-ray, soap box and penci) 
have been dragged out into the 
limelight. 


Lots of fun, while Brisbane is 
trying to figyre out the universe 
and from whence we came, and 
while Rogers is looking after tne 
welfare of the prisoners down at 
Columbus and also trying to un- 
derstang why this continua] pros- 
perity is becoming so uninterest- 
ing. My old friend, Bill Pitteng: :. 
is throwing a monkey wrench here 
and there into this great new idea 
of merging everything else but the 
air we breathe: 


After taking a good squere look 
at the whole situation, why shouid 
only a Ford salesman worry when 
everybody knows all elevators are 7 
bulging with wheat and we have 
about 223.000,000,000 somewheres 
in this country 


Lots of foodstuffs. lots of money 
and all we need now is to get 
Adam Bede to figure out how té 
vet wheat and money 60 that it 
‘farts moving around instead of 
being isolated and tied up in big 
spots 


Fords sell fast The Steriine 
Motor company cives good service 
We have without question the 
finest and beat #essortment of used 
cars at the Head of the Lakes. We 
sell in flocks* both new and used 
cars 


Martin Rosendahl 


Only a Ford Salesman 


With Sales Department 
STERLING MOTOR CO. 
Melrose 984 
Home Phone: Hemlock 846 


vee 














ians who read them as soon as they 
are prinied in the daily newspaper, 

In his editorials Mr. Rosendhal 
writes about news of the day, var 
ious subjects of interest to the pubs 


lic and about the Ford automobileg 


| : 
| Newark, N. J., June 3.—Edward 
M. Minion has joined the organiza- 


tion of the Morgan Motor Car Com- 
pany, dealer in Oldsmobile and Vik- | 
ing automobiles, as manager. He | 
was for fifteen years with the Bon- | 


/nell Motor Car Company, much of | 


the time as a store manager. 


Street Parade Aids Durant Car Sales 


| which he is selling. Included in Mt 
' Rosendhal’s editorials are his slo« 
|gan, “Watch ’em go by,” his busi« 
iness ‘phone number and his hom@ 
telephone. 

One of Mr. Rosendhal’s latest edie 
torials which was published in 
space one column by six inches 
reproduced here. 





A PARADE of Durant cars through the streets of Newark, N. J., featured the sales meeting and reception 


tendered to 

sponsored by 
state distributor, and was held at 
MecFerran, wholesale manager U. 


manager U. S. Motor Sales Company, and Edward Ball, Durant factory official. 





They 


Eagle Rock Inn, West Guanes. 
S. Motor Sales Company; 


Dunlap, sales promotion manager, by the Durant dealers of the state. The affair was 
Max Stadfeld, president of the U. S. Motor Sales Company, of 493 
Left to right, in foreground, are F. L. 

Dunlap, J. H. Heckathorn, retail sales 


Broad St., Newark, 


The parade attracted 


considerable attention and several sales were traced directly to the street demonstration 


| 
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Retail Car Sales in Detroit Area 


‘ In May Show Gain Over April 


(Continued 


from Page 1) 


and Essex automobiles shared in 


oO 


this new car increase ratio. 
attribute our better business to style 
improvements made in our cars and 
the production of special models 
well equipped. There seems to be 
la better feeling among buyers and 
|we have more prospects now than at 


small stocks and there are certain; dealers say the¥ are not trying out | any previous time this year.” 


models they would like to have on! 
their showroom floors, but these are 
not coming in, although fair allow- 
ances are offered because of the 
ready sale of these cars. 

One of the remarkable things 
about used car sales in Detroit this | 
year is that none of the dealers | 
has tried any spectacular stunts to 
call attention to these products, a 


procedure that has been followed 
in past years. During May one | 
of two of the used car dealers 
staged auction sales with fair re- | 


sults, but the majority of the 


the auction plans. 
Prospects for used cars are Nnu- 


ber of cases these prospects do not 


| Speaking for the Packard Motor 
|Car Company of Illinois, E. E 


|merous, but in a considerable num- | Foisy reported that the increase in 


| new car sales during May over April 


OSTON, Mass., June 3.—Sales 
of trucks in this district are 
spotty, a survey shows. Some 
dealers report excellent iness, 
while others report it fair to poor. 
Extensive new road work in some 





monthly payments to be too large.| tween 40 and 12 per cent. Mr. Foisy| while there has been some pick-up 


No great effort is made to sell 
these customers because the dealers 
say 


recalled that Packard 


= a price 
{reduction into effect 


uring May, 


they are always looking for! but stated this had little effect cf:! ping. 


| of the freighting business that has 
| brought a few owners around shop- 


One dealer has done well 


considerable more than they will|/the gain in business, inasmuch as| with the smaller types of motorized 


pay for. Indications are that June 
will be a good month for retail sales 
of both new and used cars in the 
city of Detroit. 


Sales in Philadelphia Top April 
And May, 1929, in Some Cases 


PHILADELPHIA, June 3.—With 
a few exceptions, new car 
business for May among local 
dealers was good, showing con- 
siderable improvement over April | 
and in some cases increases over | 

May last year. While not all 
~fiealers yet have their exact fig- | 
ures for May completed, the fact | 
that the month started actively, 
improved toward the middle and 
became stronger toward the close 
indicates a good general situation. | 

Two or three companies assert 
their belief that when total figures | 
are positively known, May will have 
proved an exceptionally good month. | 
One Ford dealer believes it a rec- 
ord period. Ford dealers for the 
most part are encouraged over the | 
reduced price on cars and trucks, ! 
effective yesterday, maintaining 
that the cut ought to stimulate 
business rapidly. 

Chevrolet dealers report active 
trade in the latter part of May, | 
which may boost the total better 
than expected at the middle of the. 
month. Fine summer weather in 
the last few days will be an im- 
portant factor in causing activity 
to extend into the present month, 


'so long that dealers feel assured | 


orders will flow on — regularly 
from now on to the close of spring. 
Prospect lists are growing, too, and 
many inquiries are coming in as 
well from unsolicited sources. Some 
sales contests are in operation that 
sales managers assert ought to per- 
ceptibly swell earnings. Keenness 
of competition among dealers han- 
dling the same general classifica- 
tions of cars has served to make 


sales managers in these groups urge | 


their forces to redouble their ef- 
forts to lead the field. 

Used car stocks have been gen- 
erally lower during May than for 
some time. Dealers in the low 
and medium priced automobiles 
especially appear to have the 
situation well in hand. One large 
Ford dealer shows at this time 
only eighteen used cars in stock. 
Some of the high priced car deal- 
ers, but not many, are able to 
point to a very small collection in 
their exchange car department. 
The used car situation in general 
is regarded as considerably im- 
proved over last winter and a year 
ago. 

Two factors are reported to have 


| it came late in the month. 

| “We experienced a great spurt 
during the first twenty days of May, 
|and this proved sufficient to enable 
|/us to end up the month with a net 
|}imcrease over April,” said Richard 
| Wolfe, general manager of the Chi- 
|}cago Nash Company. “Our biggest 
| gain was in our smaller models, and 
| we also found to our surprise that 
our used car sales during May ex- 
ceeded those of new cars. I feel cer- 
tain that our business would If/ive 
registered an even greater increase 
!except for hesitancy on the part of 
home owners and other holders of 
{real estate here who shortly will 
| have to pay both their 1929 and 
| 1928 taxes. Property owners have 
|been heavy buyers of automobiles 
}in past years and normally would 
|be in the same category this year.” 
| “Introduction of our new low- 
| priced .model proved a real stimu- 
|lus to our May business which ran 
slightly ahead of April,” said H. R. 
| Levy, president of Studebaker Sales 
|Company of Chicago. “We also 
| showed a very substantial increase 
| over April in our used car sales. We 
have maintained our well-estab- 
|lished policy of going aggressively 
|after business through sa efforts 
|}and backing them up well with ad- 
| vertising. We have likewise con- 
tinued our policy of giving excep- 
| tional values in our used cars in 
|line with the factory’s traditional 
| reputation for doing the same with 
/new cars. The outlook for June is 
| good. It started off well with real 
| seasonable weather and we found 
|the first two warm days of the 


and there is general optimism over | had a marked influence to this end, | month brought out an unusual num- 


the June outlook for sales. 


Sales forces in some instances are car Managers to reject at once a} 


beginning intensive work in the ru- 
ral localities, where business hither- 
to has been especially slow, accord- 
ing to some distributors. No sharp 
upturn is looked for immediately, 
but rather a continued good trade 
at a steady pace, with no lagging. 

The public has held off buying 


Cleveland Sales Taper Off Except 


namely, the tendency among used 


trade-in car requiring much work 
in order to resell, and thereby gain- 
|}ing more cleancut deals than for- 
;merly, and the increasing trend 
| among low priced car dealers to get 
rid of exchange cars “as is” rather 
[than hold them long enough for 
reconditioning. 


Used Cars, Which Show Increase 


LEVELAND, June 3.—New car 

sales in Cuyahoga county for 
the month of May were below 
those for both April of this year 
and May of last year, judging 
from bills of sale filed with the | 
county auditor, John A. Zangerle. | 

Used car registrations were up 
from the April mark, but still be- 
low that for May of 1929. Truck 

t.id commercial car registrations 
showed an unusual increase. 

Ideal spring driving weather dur- 
ing the month did stimulate the 
used car market somewhat, but it 
failed to have the desired effect on 
new car sales. Dealers report that | 
servicing operations, however, are 
increasing, while the new car mar- | 
ket remains slack. 

Total automobile registrations in 
the county for the month of May 
numbered 20,077. They were di- 
vided as follows: New cars, 4,863; 
used cars, 14,734; commercial cars 
and trucks, 480. 

April's truck registrations num- 
bered 446, and those for May of 


|of 1929 they touched 6,097. 


| 1929 were 455, leaving May of this 


| year by far the best month in that 


line. 

Passenger car_ registrations 
April numbered 5,574, and in May 
Used 
car registrations last month num- 
bered 14,734, an increase over April, 
when the number stood at 13,253. 
The May, 1929, figure was 16,612. 

Operation of the co-operative 
junking system inaugurated in 
Cleveland two months ago is giving 
dealers a more profitable new car 


business already, although the vol- | 


ume is less, it is reported. - 


in | 


ber of prospects.” 


| NEW ORLEANS—CINCINNATI 
| BARGE SERVICE PLANNED 


New Orleans, La., June 3.—Barge | 


line service on the “ah.” and 
Ohio rivers between New Orleans 
and Cincinnati is expected to be in- 
augurated August 1, according to 
j}amnouncement made by Philip G. 
| Stafford of the Mississippi Valley 
Barge Line Company of St. Louis. 
It is expected that the necessary 
credentials for operation will be 
granted by the Interstate Commerce 
| Commission. 


| DURANT MOTORS OF CANADA 

REPORTS UNFILLED ORDERS 

Toronto, Ont., June 3 (UTPS).— 
Many unfilled orders for domestic 
account are reported by the Durant 
Motors of Canada. The company 
officials report no less than 878 un- 
filled orders on hand. It is stated 





that sales in Canada are at about. 
| the same rate as they were a year| 


| ago. 





In the Bus Field 











Fewer outright junk automobiles | 


are being offered in trades for new 
cars. However, the junking plan 
has not been adopted unanimously, 


| and some of its opponents now are 


offering for sale from their own 
new car agencies used cars ranging 
in price from $25 up to $100 or 
more. These cars inevitably will 
bounce back to confound the deal- 


|ers in low-priced new cars, the sup- 


porters of the junking system main- 
tain. 


Chicago Area Car Dealers Report 
May Sales Hold Even With April 


CHICAGO, June 3.—On_ the 
‘ whole sales of new and used 
cars by dealers here during May 
held pretty much on an even 
keel as compared with April. A 
survey made today reveals in- 
creases ranging as high as 20 per 
ent. in some cases and decreases 
of the same proportions in others, 
while it is reported in still other 
cases that sales ran even. 

One leading distributor pointed 
to an unusual situation that has 


Cumulative New Commercial Car Registration Statistics, May, 


,fact that 


proved a deterrent in Chicago, this 
being that property owners must 
prepare to pay their real estate tax 
bills shortly for two years instead 
of the customary one, due to the 
no bills were sent out 


in 1929. 


“Our business ran about 20 per | 


cent. ahead of April in May on 
both new and used cars,” stated A. 
S. Dantman, retail sales manager 
of the Hudson Motor Company of 
‘ Tilinois. “Sales of both Hudson 


Des Moines, Ia., 


Burlington Transportation Com- 


‘pany, operating subsidiary of the | 
Burlington railroad, has been grant- | 


ed a permit to operate a motor bus 
line between Clarinda and the 
Missouri state line by the Iowa 
Railroad Commission. The Missouri 
commission has already issued per- 
mit covering the route from the 
state line to St. Joseph. 


| Newark, N. J., June 3.—Special 
| buses between Park Place, Newark, 
and the New York pier of the Hud- 


| son River Day Line will be operated | 


| this season by Public Service Co- 
ordinated Transport. 
service between New York and Al- 
bany opened on May 23. The buses 
operate from the Public Service 
Terminal here and Journal Square, 
Jersey City, then proceed through 
the Holland Tunnel. 
Nashville, Tenn., June 3 (UTPS). 
|—J. E. Evins, president of the 
Consolidated Bus line, is having an 
old theater building in Smithville, 
| Tenn., remodeled into a bus termi- 
|! nal and office building. 


June 3.—The| 


The steamer | 


| fire apparatus. Practically all agree 
| that owners of used trucks are trying 
their hardest to get better deals, 
| and there are rumors around that 
some decidedly deep slashes are 
| being made on new for used trucks, 
| though no names are mentioned, 
| and none of the dealers interviewed 
|is the type who would countenance 
| any trades at a loss. 

| As a group, truck dealers are in- 
|clined to feel that business is on 
|the up-grade, and look for more 
| sales from now on. Stocks are 
| being kept at a minimum, and with 
| present facilities for cuick delivery, 
|there is no need for heavy stocks, 
|in_view of conditions. 

| Federal Motor Truck Company: 
“Our sales are fair, probably. about 
up to last year at this time. Still 


| they are not any too good, and yet, 


|/not too bad, in view of conditions. 
| Indications are that there is an up- 
| ward tendency in business, though 
| the actual reaction has not set in. 
Used trucks are moving slowly, 
| more or !ess in line with new trucks. 


| Buyers are making unusually heavy | 


demands on trade-ins, but we are 
|turning down unsound propositions 
and unethical deals: We are hold- 
|ing stocks a little lower than last 
| year, but are getting prompt ship- 
ments. We haven't as many units 
|on hand as last year or as we had 
| two years ago at this time. Trade- 
/ins are a little stronger at present, 
and average about nine out of ten, 
|whereas last year they averaged 
about seven in ten of deals. Col- 
| lections are rather slow.” 

| La France-Republic Sales Com- 
;pany: “Business is better this 
|month so far than it has been for 
|the previous three months, and so 


| far it looks as though we’d have a) 


| better year than last by the end of 
| the year. There have been no more 
| actual sales and deliveries than last 
ear to this date, but in new truck 

| business th outlook is better. Used 
trucks are moving very slowly, how- 
| ever, and buyers are trying to drive 
ha bargains. We are turning 
|down, however, propositions that 
| would be poor business. We are 


| 


| having right now more inquiries for | 


| used trucks, however, than for some 
weeks. Our service business has 
been very much improved of late, 
especially over the previous two 
|months, as we have been out after 
| service work, and owners are hav- 
|ing their old trucks overhauled to 
|make them do the work until they 
can afford to come into the market 
for new ones. While business as a 
whole has not been as good as last 
year, we have a lot of good prospects 
|lined up. Collections are very good 
and repossessions are few in num- 
P” 


| Mack Motor Truck Gompany: 
|“Sales with us are_ considerably 
ahead of last year at this date, from 
25 to 40 per cent. This is an un- 
usual situation, to be sure, in view 
|of conditions generally throughout 
the trade, but it is largey due to the 
extra road construction that is be- 
ing undertaken in our territory, in 
which some millions are to be spent 
for new highways and improve- 
ments as well as maintenance. This 
is true largely throughout’ the 


states, though the New England 
division as a whole is doing well. 
General business, as indicated by 
freight movements via truck, seems 
to be swinging upward. The freight 
movers are getting busy and start- 
jing to buy. We look for a generai 
improvement in the trade within 
the next six months. We are get- 
ting quite a lot of ‘clean’ business, 
with very substantial first payments 
,—up to 50 per cent. in cash in many 
| cases. Trade-ins are the same old 
| Story. Owners of used trucks are 
shopping around and trying to get 
easy deals. but trade-in values are 
considerably less this year than last, 
‘and we are not taking any poor 


business. About 10 per cent. of our | 


|}sales are without trade-in. Our 
inventory of used trucks is down 


northern tier of the New England. 


Extensive New Road Work Aids 
Truck Sales in Massachusetts 


|from last year, and our business 
| generally is in a very healthy condi- 
| tion.” 

|~-EInternational Harvester Company 
of America, Boston branch: “Sales 
are good with us in practically all 


| have sufficient cash for down pay-|amounted to 20 per cent., while} parts of the state has boosted sales | lines and the outlook is better than 
jments, or else they believe the | used car business stepped up be-|of trucks adapted to that work, 


in the earlier part of the year. 
Toward fall we look for much bet- 
ter business and for prosperity to 
be with us all by January 1. Just 
|now we cannot get enough units to 
fill orders promptly, especially in 
the new models. The used truck 
Situation, however, is getting worse. 
Owners are shopping around, trying 
to get better deals and bluffing a 
lot on mysterious offers elsewhere. 
But we have a very careful ap- 
praisal system, with an expert ap- 
praiser, and owners cannot worm 
out of us any more than a used 
truck is strictly worth. We are 
getting more cash sales this month 
than for some time, and so far this 
year these have been greater than 
ever before for the same period. 
More large concerns are coming into 
the market for fleet lots and they 
have the cash with which to buy. 


They keep careful operating cost 
sheets and know just what a truck 
will do by past performance, so 


when they buy they don’t haggle. 
We provide every buyer with a sys- 
‘tem for keeping operating records 
on any truck bought and wish the 
smaller operators would use them 
more. They would know then just 
where they stand and know where 
to cut costs. We are getting a good 
service business, too, and on the 
whole we feel that business is bet- 
ter all around than a year ago at 
this time. The answer to this is 
more cash business and less trade- 
ins.” 

Sanford Motor Truck Co. of 
Mass., Inc.—“The motor truck sit- 
| uation in this section of the country 
is now most unpleasant. There is 
too much price cutting and dealers 
are losing money in their efforts 
to get what business there is. We 
never had apy price tags on our 
trucks until recently, but we are 
adhering strictly now to the policy 
of one price only, and that the 
regular retail list price. We are 
making only one “ice allowance 
for used trucks, and that the price 
to which the truck is properly en- 
| titled, after due appraisal. We have 
|lost many sales on poor trades that 
we have refused, but we feel that 
in the long run we will be the 
gainers, for we are not loaded up 
with poor second-hand material 
that we will be unable to sell when 
general business improves. 

“New truck sales are very unsatis- 
factory. Those prospects who need 
one cannot visualize the future. and 
| won't obligate themselves for more 
than half their actual needs, often 
buying used trucks to carry them 
through the season. The latter kind 
are selling well, at good prices, with- 
out forced sales. We are making 
no drives and offering no induce- 
ments. Thirty days ago it looked 
as though we would have a good 
season, but customers have not 
come in as anticipated. Therefore 
we expect but little new truck busi- 
ness until fall, when the buyer of 
the used truck has made his money 
on it and is forced by its condition 


to come into the market for a new . 


one to carry him through into the 
next spring’s business. Sales are 
| actually 50 per cent. behind last 
year in new units. A new phase of 
our business, however, that is de- 
veloping satisfactorily is the sale 
of motorized light fire apparatus, 
which has so far shown us a good 
profit and may pull the rest of the 
business in trucks out of the hole.” 


NEWARK-BUTLER BUS CO. 
SELLS GARAGE AND LAND 
Trenton, N. J., June 3.—The sale 
by the Newark-Butler- Bus Line, 
Inc., of a triangular tract of land 
on the Paterson-Hamburg turnpike, 
in the borough of Riverdale, Morris 
county, to Public Service Coordin- 
ated Transport has been approved 
by the State Board of Public Com- 
missioners. In the” application the 
purchase price was given as $61,000. 
The land accommodates a garage 
used by the Newark-Butler line be- 
fore it was taken over by the Public 

Service Company last March. 
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LANDIS OUTLINES 
ADVANCES MADE 
IN RIDING COMFORT 


By MARK H. LANDIS 


President Landis Engineering and 


Manufacturing Company, 
Waynesboro, Pa. 


PURING years of research, most 

painstakingly undertaken, 
special machines and methods 
have been evolved with the result 
that several automobiles of 
“ancient, as well as modern, vint- 
age” have been modified to the 
“extreme,” in ease of springing, 
plates removed from the springs, 
torque arms fitted and seat cush- 
ions modified to such an extent 
that the car builder would almost 
cease to recognize them in these 
respects. 

Suffice it to say that it is a 
known and established fact that if 
it is necessary to check recoil in 
the springs of a chassis, it surely 
is just as necessary to consider the 
action and resiliency of cushion 
springs for they. too, have their 
periods of bottoming and rebound. 
to sa ynothing of their inherent in- 
stability. 

It is undoubtedly certain that 
chassis engineers who are giving the 
greatest amount of thought and 
consideration to “a good ride” have 


not viewed, with any considerable | 
alarm, the behavior of the cushion | 


spring, leaving it. almost in its en- 


tirety, to the judgment of the body | 


engineer and manufacturers. 

This is not surprising, because it 
is not so many years since an auto- 
mobile engineer never gave the body 
one single thought and left it en- 
tirely up to the whims and vagaries 
of the coach builder 


fit the condition. 

Today, however, we have consid- 
erable co-operation 
body engineers and mechanical engi- 
neers in endeavoring to create an 
automobile which has the appear- 
ance of being designed and manu- 
factured as a complete unit, and it 
is only upon viewing the action of 
the cushions, in conjunction with 
the action of the chassis. that we 
will discover how far apart their dif- 
ferent movements are. 

The accompanying charts will ex- 
plain in some measure the corre- 
sponding curves taken at different 
points on the car, including the seat 
cushion, and describe exactly the 
action of the passenger who is not 
seated on the chassis, or the fenders, 
or the running board, but upon the 
cushion springs. which are unstable 
and are distinctly free to compress 
and extend at their own*rate, or 
whatever the coach builder thinks 
best. without any consideration 


whatever to their relation to the rate | 


of the springs on the chassis. 
Visualize the results, for they can- 
not be anything but unsatisfactory, 


for, as a cushion, unaffected by any | 
other movement, they are beautiful | 


and soft and cozy, and one can sink 
into them with a delightful sense 
of ease and comfort when the vehi- 


.cle is at rest, but judge the differ- 
ence when in motion at speed over 


a rough road. 
Furthermore, in 
economy of manufacture we are 
prone to hear much discussion about 
the well-known Hotchkiss drive. 

It is surely a fact that the 
Hotchkiss Company in France 
would wish this drive called any- 
thing else but the name it goes by, 
because their engineers, as well as 
Ford and others, have realized, 
long since, that a road spring was 
never meant to take the reflex 
loads of the drive or from braking 
the car, and that it surely intro- 
duces a most unstable clement 
into car performance, not to whis- 
per the fact that it is bound to 
affeet the resiliency of the springs 
at moments when they are needed 
most. 

Furthermore, it has 
lished that racing cars are 


been estab- 
much 


more stable during their perform- | 
ance when fitted with torque arms, | 
leaving the spring free to do its own 


particular work. 

Engineers only need to view, as an 
example, the finest cars, and their 
stability of performance, as regards 
lack of brake chatters, combined 
with reasonably good springing, 
both in Europe and America, 
establish this fact. 

Furthermore, they cannot truly 
establish the fact that cost is the 
factor, although it is undoubtedly 
true that this .is the prevailing 
opinion, because we have the Ford 
as an example of taking reflex lads 
of the brakes on both front and 


to determine | 
the design as best he thought would | 


between the) 


these days of | 


ad 


e 
a 


st 


|rear axles, as well as reflex torque 
loads of the driving axle. 

When engineers arrive at the 
~~ of taking reflex loads proper- 
y, through the medium of torque 
rods, or tubes, they will have trav- 
eed far, to aid in the problem of 
springing and the saving on 
versal joint wear. 

With the springs then only per- 
forming the function of springing 
the vehicle, they will then look to, 


and obtain succesSfully, greater 
|spring movement and resiliency. 
| When this is obtained, which it 


can be. as above described. the 
| springing can be still further im- 
| proved by reducing the weight of 
|}the unsprung loads, or in other 
| words, by decreasing the percentage 
;}of unsprung to sprung loads by 
| studying the design and construc- 
| tion of axles and wheels, etc., with 
a view to eliminating as much 
| weight as possible. 

| It becomes increasingly difficult 
to decrease the unsprung weight 
and also to decrease the sprung 
weight in an already light car 
because the ability to decrease 
sprung weight is much greater 
than vice versa on account of 
the fact that there are more parts 
on the sprung portion which can 
be lightened than on the unsprung 
portion and it is a fact that heavy 
cars always, or almost always, ride 





uni- | 


ipso facto the percentage of un- 
sprung to sprung weight is always 
less, 

As soon 
realize these important factors, then 


as engineers begin to 
we will begin to see improvement 
in riding qualities. 

Now, having all these factors defi- 
nitely established in our mind, and 
with a definite range and rate of 


our chassis springs, we can dispense ' 


with any springing in our cushions 
in their entirety, and rely upon 
stuffed cushions, not necessarily 
more than two and one-half to 
three inches in thickness, and so 
we can ask what this will now per- 
mit us, as engineers, to accomplish 
The answer is, that it immediately 
| permits of a lower car, because we 
need not allow for an immensely 
deep battery of springs in our cush- 
ions and, therefore, can utilize the 
room so saved for amore free move- 
ment of our axles, etc. 

With low unsprung weight, torque 
and brake reactions properly and 
satisfactorily taken care of, the 
road springs can be made of a 
flexibility and rate unimagined 
heretofore and then the springs in 
the body cushions can be entirely 
dispensed with, as they are entirely 
unnecessary and only cause discom- 
fort when riding. 

Naturally, chassis spring recoil is 
then to be taken care of, which is 


‘ 
wad 


| 
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movement in the downward direc- 
tion can be entirely free, a check 
occurring instantly recoil com- 
mences, by a very gradual process. 

The foregoing short discussion 
will illustrate the remarkable results 
obtained by a 1913 model Franklin 
car, as exhibited at the S. A. E. 
convention last week at French Lick, 
Ind. 

As this car was delivered in 1913 
it was fitted with full elliptic 
springs, both front and rear, of quite 
great flexibility, considering the fact 
that the drive was of the so-called 
Hotchkiss type. 

Both front and rear springs had 
four plates to each half of the full 
elliptic springs, but due to their 
extreme flexibility and the lack of 
torque reaction rods, the main plates 
frequently broke, and the Franklin 
Company, realizing this difficulty, 
changed same _ and _ substituted 
springs having five plates to each 
half of the full elliptic rear springs; 
said each rear spring having a load 
of 790 pounds and a rate of 182 
pounds per inch of movement and 
the front springs, a load of 725 


pounds and rate of 182 pounds per} 


inch of movement per spring. 
This naturally caused the car to 
ride harder, and in the course of 
investigation we had the springs re- 
moved, and, changing them in sath 
a manner that they were very flex- 


‘TROPIC-AIRE ADDS 
NEW REAR SEAT 
HEATER TO LINE 


A new de luxe rear seat heater 
| has been developed by Tropic-Aire, 
Inc., of Minneapolis. This heater 1s 
especially designed for the larger 
sedans, limousines, town cars, taxi- 
cabs and coaches. It is a chromium 
plated unit and may be installed, 
inconspicuously, into the most luxu- 
riously appointed cars. 

This new heating unit operates 
| differently from the other four 
models of Tropic-Aire heaters. In- 
stead of drawing the cool air from 
behind and blowing it directly for- 
ward through the radiator cores, 
this unit draws the cool air from 
the front— then _ discharges it 
through the two side panels where 
are located the radiator cores. This 
gives a wider distribution of heat- 
and at the floor level where it is 
most needed. 

Operating on hot water drawn 
from the engine the Tropic-Aire is 
practically maintenance free and fs 
entirely devoid of all obnoxious 
odor. The radiator cores used in 
the new unit are by Modine, while 
the motor and fan are supplied by 
Hamilton Beach. 


| CANADIAN GOODYEAR 
INCREASES PRODUCTION 

Montreal, June 3.—Current busi- 
ness of Goodyear Tire and Rubber 
Company of Canada exceeds that of 
the corresponding period a year 
ago. Production this week was 
stepped up by 500 tires daily. 





polishing said plates, and reducing 
them, so that the front spring rate 
registers 147 pounds and the rear 
spring 172 pounds per inch of move- 
ment, e found it was necessary to 
fit torque reaction rods to take care 


of the reflex loads. : 
The total weight of this car is 
3,030 pounds, unladen, with 1,450 


pounds on the front tires, whilst the 
rear tires carry 1,580 pounds. 

| The total unsprung weight is 676 
|pounds, or 22.3 per cent. of the 
| sprung weight. 

| The unsprung weight at the front 
is 271 pounds and at the rear it is 
405 pounds. 

This vehicle has shown such re- 
sults in springing and rideability 
that it has been possible to en- 

| tirely remove the springs from the 

body cushions, and we have, at 

| times, substituted wooden seats to 
replace them, thus being able to 
make very convincing demonstra- 
tions. 

The accompanying charts taken 
from the Franklin car are, with the 

caption, quite self-explanatory 
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Nobody wants to be 





a radiator snitter | 














| are getting wise ... want positive, per- 
manent, safe anti-freeze protection... bought glycerine for 1,600,000 
cars last year. Dealers are getting wise ... are discovering the 
double profit in G. P. A. sales, the profit on the product plus 
the service profits it makes possible. 

Car manufacturers now endorse G.P. A. Radiator Glycerine . . . 
recommend it to their dealers as a profit-making item. The largest 
number of jobbers in history will carry it this year ... and the 
Jargest number of dealers. 

G. P. A. Advertising this fall will be bigger and better than 
ever before. It will make money for G. P. A. dealers. 


GLYCERINE PRODUCERS’ ASSOCIATION, 45 East 17th Street, New York City 


The following are makers of G.P. A. Radiator Glycerine: 


ARMOUR AND COMPANY HARLEY SOAP COMPANY THE PROCTER & GAMBLECO, 
BEACH SOAP COMPANY JAMES S. KIRK & COMPANY JOHN T. STANLEY CO., Inc 
COLGATE-PALMOLIVE- KIRKMAN & SON SWIFT & COMPANY 

PEET COMPANY LEVER BROTHERSCOMPANY ALLEN B. WRISLEY CO. 
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~— Profit! 


G. P- A. Radiator Glycerine means more profit 






per sale... and don’t forget this: ‘t brings the car 












into your garage for initial servicing. 
You make money on this service. And you 
get a good chance to sell your customer any- 





thing from a set of valve caps to a general ovet- 
haul. Ic’s an important opportunity. 

Wich G. P. A. Radiator Glycerine you are 
laying the foundation for repeat business. It 
sells the same customers year after year... be- 
cause it is a reliable, safe product, well out of 
the experimental stage. Sell G. P. A. Radiator 
Glycerine this year—the biggest glycerine year yet. 














has been carefully tested and 
is approved by the American 


| G. P. A. Radiator Glycerine 
Automobile Assoctatton. 








RADIATOR 


Cerine 


ANTI-~FREEZE SOLUTION 












